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insurance placed with non-admitted com- 
panies, such tax to be paid by the as- 
decided. 
in the 


sured, has never been definitel) 
Local agents are much intereste.! 
matter and generally favor th: 
the tax as it would tend to keep the 
business in ihe home States. 
At the annual meeting of the 
vania Association of Local Fire 
in June, 


idea of 
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Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 


Pennsyl- 
Insur- 
ance Agents held in Harrisburg, 
prolonged 


this tax was the subject of 


discussion, but no progress was made 


because of the absence of any available 





knowledge as to whether such a law had 
ever been adopted in 
so, if it would be possible to enforce it 
Kuebler, as insurance attor- 


any State and if 


Entered United States 
1866 


George J. 
ney of Chicago, has made a thorough in- 
\ 


North British 


and Mercantile 


vestigation of the subject and finds tha 
two States, namely Maine and Kentucky, 
have such laws, although their constitu- 
tionality has never been tested. 

Answering an inguiry from H. G.} 
Hoffman, tax collector of Mt. Sterling, | 
Ky., concerning the constitutionality of 
Section 4, subdivision 6, Article 13 of 
the Insurance Laws of Kentucky, which | 
pertains ‘to,the question of taxation, 
Mr. Kuebler says 

“I have examined the _ insurance | 
statutes, and particularly those relating 
to taxation of all the States of the 
United States, and find there is no 
similar statute to the one above re- | 
ferred to, except in the State of Maine, St s . . : : 

. ates, 1,833 Fire Insurance an ave failed o ( 
and .in order that you may have the | 33 c Compi ies have failed or retired 
benefit of judging of the similarity going 
yourself, I submit the whole statute. finane nditi 
The Insurance Commissioner of Maine | me ng 1908, which 
informs me that the courts of that State of Mi Turner's period 
have not passed upon the constitution- of a decreas: vusine 
ality of the statute and that it is now 
in force. From another authority it |} had 
would appear that the State officials of what 1a 
Maine regard the statute as one applic- Are Yo h W W 9 ance is « 
able only to property owners placing e an e an . acter, é 
their own insurance in companies not | company than 
authorized to do business in the State. 
The statute is as follows: 

Seetion 1: All persons, companies, associa 
tions. or corporations residing or doing busi- 
hess in this State that enter into any agree- | 
ments with any insurance company, associa 
tion, individual, firm, underwriter or Lloyd | 
not authorized to do business in this State, 
whereby said person. company. association or 
corporation shall enter into contracts of in- 
surance covering risks within this State, with : 
said unauthorized association, individual, firm, the so-called “Policyholders 17 
underwriter or Lloyd, for which there is a it also was shown that, afte) 
premium charged or collected, the said per ing, and before his name had be i 
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these statements, 
ordered Mr. Smith’s name removed 
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It having been made to appea 











satisfaction ot the Court that Albert S. 
Smith, of the City of Philadelphia, Pa.. 
consented to become a candidate on tae 
so-called “Policyholders’ Ticket’ for 
the office of director of the Security 
Mutual Life Insurance Company, o! 
Binghamton, N. Y., at the election of 
directors of that Company to be held 
February 4, 1913, and signed and de- 
livered his acceptance of such nomina- 
tion because of and in reliance upon 
statements and representations made 
to him in the summer of 1912, to the 
effect that since 1908 the Security 
Mutual Life Insurance Company has 
been going backward, its insurance in 
force largely decreased, the salary of 
officers and expenses of managemenf 
and of procuring new business has 
materially increased, and that tle in- 
terests of policyholders and those hav- 
ing financial interests in the Company 
required that a change in management 
of the Compaty should be made, and it 
also having been made to appear to the 
satistactior ~ the Court that since 
giving such consent and having signed 
and delivers said acceptance of such 
nomination, said Albert S. Smith has 
investigated matters to which such 
statements and representations so 
made to him related, and as a resuit 
theerof has ascertained that of the 
nine candidates on the said so-called 
policyholders’ ticket” only three, to 
wit, said Albert S. Smith, C. A. Powers 
nd John R. Kinsley, are policyhol:lers 

said Company; that only two of sai¢ 
candidates on such ticket reside in the 
City of Binghamton, N. Y., where the 
principal office of said Company is 
located; that of the five candidates up 





on such ticket resident in the State of 
New York me of them are _ polics- 
holders in said Company; that said 
Compan) nstead of going backwarv’ 
since 1908, lias been going steadily lol 
imi, an! is in a much bette: fina iciai 
condition now than it was then; that 
nstead o - jnsurance in foree ot 
aid Compa having decreased since 
199s has increased so that its in 
surance it ce December 31, 1911, 
Va more na $2,000,000 in excess of 
vas in 1908, and which insur- 

inc oO i better kind, class and 
characte ind much more valuable to 
the Compa that vas then; that i: 
ead ot the expenses of Management 
Ss ne business, and salaries of 
officers having been materially in 
creased sinc 1908, such items have 
been materially decreased; that since 
1908 the assets of said Company have 
heen increased by about $2,000,000; that 
everything about the Company and its 
business and affairs is in a flourishing 
condition; that the interests and wel 
fare of the policyholders have at all 
times lee ind are being properly, 





ffi honestly conserved and 
protected; and that the candidates up- 


on the adn stration ticket, who have 
been dul: nominated as candidates 
for directors to be voted on at the com- 
ing eleetion, are all policyholders of the 
Company, and are all capable, experi- 
enced mé nd are well qualified for 
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such positions; and the said Albert S. 
Smith having presented to this Court 
his petition, dated and verified at the 
City of Philadelphia, Pa., September 3u, | 
1912, setting forth such facts, and| 
also setting forth that prior to the time | 
when said nominations and his said ac- 
ceptance were filed with the Insurance 
Department of the State of New York, 

he requested and directed the proper | 
parties to leave his name off said ticket, | 
which request was not complied with, | 
but on the contrary was ignored, and | 
which petition asks for an order strik- | 
nig the name of said petitioner, Albert 
S. Smith, from said so-called policy; | 
holders’ ticket now on file with the | 
Superintendent of Insurance of the 
State of New York, and at the home| 
ffice of said Security Mutual Life In 

surance Company, in Binghamton, N. Y., 

now, on reading and filing said petition, | 
and on motion of Hinman, Howard & | 
Kattell, attorneys for said Albert S. | 
Smith, it is | 

Ordered, that the name of said Albert | 
S. Smith as a candidate for the office ' 
of director of the Security Mutual Life ! 
Insurance Company, appearing on the 
policyholders’ ticket now on file in the 
office of the Superintendent of Insur- 
ance of the State of New York, and in 
the office of the Security Mutual Life 
Insurance Company, be, and the same 
hereby is, stricken from said ticket, 
and the Superintendent of Insurance 
of the State of New York, and said 
Security Mutual Life Insurance Com- 
pany, and its officers, agents and em- 
ployes, are hereby ordered and directed 
to omit the name of said Albert S. 
Smith as such candidate for director 
from said ticket, and not to print, ap- 
prove, issue or deliver any ballot or 
ballots with the name of said Albert S. 
Smith as such candidate for director 
appearing thereon. 

It is further Ordered, that the nomina- 
tors of such policyholders’ ticket, upon 
which the name of said Albert S. Smith 
appeared as such candidate, may, with- 
in ten days after the service of this 
order, as hereinafter directed, substi- 
tute the name of another person to fil? 
the vacancy caused by striking ani | 
eliminating from said ticket the name | 
of said Albert S, Smith. | 

It is further Ordered that this order 
shall be served forthwith upon Hon. 
William T. Emmet, Superintendent of 
Insurance of the State of New York, 
he Security Mutual Life Insurance 
Company, of Binghamton, N. Y., and 
upon each of the nominators of said so- 
called ‘policyholders’ ticket,” and upon 
each of the candidates upon. said 
policyholders’ ticket, by mailing a copy 
of such order to said Hon. William T. 
Emmet, Superintendent of Insurance of 
the State of New York, at Albany, N. Y., 
the Security Mutual Life Insurance 
Company, at Binghamton, N. Y., and to 
each of said nominators addressed to 
him at his place of residence, as the 
same appears upon the certified copy 
of the certificate of nomination on file 
at the home office of said Company. 
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SUIT AGAINST BANKERS LIFE 


WORK OF A DISCHARGED AGENT. 
Rights of Assessment Members Fully 
Protected— Company 6&till a 
Mutual Organization. 


That the Indiana suit against the 
Bankers Life Company of Des Moines, 
is the result of “spite work,” instigated 
by a discharged agent, and that there 
is no other foundation for it than envy 
and malice, is set forth in a statement 
issued by the company. 

The readers of The Eastern Under- 
writer will recall the extended and 
complete account of the change of the 
Bankers Life given in the issue of 
November 9, 1911. The company by 
the change entered a new era, discon- 
tinuing the issuance of certificates on 
the assessment plan and adopting the 


legal reserve or fixed premium plan 
of business. Policy forms, including 
renewable term, whole and _ limited 


payment life and endowment, were is- 
sued at the outset and later these 
were supplemented by Monthly Income 
policies. Inasmuch as the company 
has not isolated the assessment class, 
but on the contrary, permits it to enjoy 
the benefits of new selections in the 
legal reserve class, it has been the 
consensus of opinion that the company 
has treated the certificate holders 
with extreme liberality and fairness. 
In fact, there has been no complaint 
excepting, as stated by the company, 
from a discharged employe. An officer 
of the company, speaking of the action, 
says: 


“The instigator of the suit is an 
agent who formerly worked for the 
company and whom we found unde- 
sirable. We discovered that he was 
working against the interests of the 
company and we discharged him. We 


refused to reinstate him later when he 
wanted to have the Indiana agency. 


He found employment with a rival 
agency and began to make threats 
that he was going to do something. 


The Indianapolis action is the result. 
Still a Mutual Institution. 

“The complainant, according to the 
published reports, attempts to convey 
the impression that the interests of 
policyholders are jeopardized through 
the fixed premium method of doing 
business. There is no change in thé 
position of the policyholders of the 
company. The Bankers Life is a 
mutual company just as it always has 


been. Each policyholder has the same 
rights he always has had. We have 
merely changed our form of doing 


pusiness because we believed it would 
be better for the company and prove 
more satisfactory to the policyholders. 
The articles were carefully drawn up 
and approved by the insurance officials 
of Iowa and other states in which we 
do business, including Indiana. Similar 
changes have been made and are being 





made by insurance companies all over 
the United States. 

“Suits of this kind amount to noth- 
ing excepting that people not familiar 
with legal affairs are apt to give them 
undue importance. It is easy enougli 
to start a lawsuit of any kind against 
anybody at any time. The only em- 
barrassing feature is that they have to 
be defended and that they give un- 
thinking people a wrong impression. 
This is a retaliatory act by a former 
agent who is still smarting under the 
pain of his discharge and who has 
taken this means of getting even. If 
there were serious objections to the 
present methods of doing business, 
test suits would have been brought 
long ago by responsible policyholders.” 

Statement by the Company. 

The statement issued by the 
pany is given herewith: 

“‘*Spite Work’ explains the occasion 
of the suit brought in Indiana against 
the Bankers Life Company. This suit 
was instigated by a discharged agent 
of the company and there is no other 
foundation for it than envy and malice. 
No new company has been formed; 
the old corporation continues under a 
new name as a mutual company, which 
it always has been. Every interest 
of the members holding assessment 
policies has been carefully preserved, 
and none of their rights in the prop- 
erty of the company have been im- 
paired or taken away. 

“The company has no property in 
Marion County where the suit is 
brought, nor in the State of Indiana, 


com- 


and the claim that its property will! 
be moved from the State unless en- 
joined is pure buncdmbe. The Indi- 


ana court has no jurisdiction to deter- 
mine or pass upon the internal affairs 
of an Iowa corporation. There is 
nothing to prevent a man bringing a 
suit in a justice court to dissolve even 
the Federal Constitution, but, of 
course, it will result in nothing. 
Approved by Departments. 

“The Bankers Life Company is 
strong and prosperous; it has a repu- 
tation for cleanliness and reliability 
earned by over thirty years of honest 


work which cannot be hurt by such 
men as are behind this suit. It has 
been nearly a year since the change 


was made in the form of policies is- 
sued. The amended Articles and By- 
Laws were worked out in consultation 
with the Iowa Insurance Depari ment; 
they were approved by the Auditor of 
State and the Attorney General. and in 
every one of the States in which the 
business was being carried on. a Cer- 
tificate of Authority for the Company 
to continue as a Mutual Level Premium 
Company was issued. 


“Like changes have been upheld by 
the highest courts in New York and 
Wisconsin and other states, and twice 


by the Supreme Court of the United 
States, and there is no doubt about the 
legality of this change. The Bankers 
Life has been, and is doing, an exce!- 
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PORTRAYED AT DALLAS FAIR 
Large Bulletin Board To Display 
Essential Statistics—insurance In 
Force $135,358,174. 

One of the unique features of the 
Dallas Fair will be the booth main- 


tained by Texas life insurance compa- 
nies. The main feature is to be a 
large bulletin board on which is to be 
painted the following figures: 

Capital stock 
Surplus 


3,980,830 
2,492,103 
Reserve for policies 5,637,898 
Total assets ‘ 12,110,831 
POTCy TOGRE 26... cccscvess 665,123 


Mortgage loans ........... 6,186,284 
Death claims paid ........ 2,413,623 
Amount insurance in force. 135,358,174 
Number stockholders 13,763 
Number policyholders ..... 88,983 

There will be a great many other 
ecards and boards on which will be 
printed terse sentences emphasizing 


the points covered by these features. 

It is not unlikely that these boards 
will be shipped to Houston and exhib- 
ited here during the No-Tsu-Oh Carni- 
val. 

All thoughtful people on seeing these 
figures will appreciate the astonishing 
development of life insurance business 
by Texas companies during the past 
five years. 

Incidentally it may be said 
Dallas Fair is one of the leading o1 
ganizations of its kind in the country. 
Each year the proceeds are invested in 
permanent buildings, which is char- 
acteristic of the progressive permanent 
growth of the Lone Star State. 


that the 





TEMPORARY BAN ON “TERM.” 
New York Life Also Would Avoid Quar- 
terly Premiums—Place Term In- 
surance Elsewhere. 





T. A. Buckner, vice-president of the 
New York Life advises the agency force 
that comniencing with to-day, no term 
insurance policies will be issued during 
the remainder of the vear. He says: 

“Beginning October 10 and during the 
remainder of the year the Company will 
issue no term insurance whatever. All 
applications written or examined subse- 
quent to October 10 and submittel to 
the Company for term insurance will be 
considered only for Ordinary Life plans. 
Agents are therefore requested to solicit 


lent business. Of course, the size of 
the corporation and its importance, 
make it a shining mark for adventur- 


ers. 

“The Allegations with reference tv 
conspiracy, etc., are Absolutely False 
and there is no question but what the 
will be thrown out of court as 
soon as it can be reached.” 


case 


3 


no applications for term insurance for 
this Company between October 10 and 
December 31, 1912. 

“From October 1 to December 1 the 
Company will write no policies with 
preliminary term insurance, nor will it 
write any policies in the month of De- 
cember with preliminary term insurance 
except such as are subject to delivery 
in 1913. 

“The agents of the Company are urged 
not to solicit insurance on the quar- 
terfy premium basis between October 


10 and December 1, but if applications 
are submitted, such cases will be con- 
sidered only in connection with the 


Company’s limitation of business and 
will be written only provided the Com- 
pany can safely do so without risk of 
exceeding the limit of volume of busi- 
ness prescribed by law. 

“From the foregoing rules you will ob- 
serve that we do not wish you to write 
applications for plans of insurance 
which the Company cannot with entire 
propriety accept subject to delivery of 
policies in 1913 As to term insurance 
we do not wish insurance on this plan 
at all in view of the amount of business 
already procured this year and of the 
limited volume which the Company may 
issue. In view of this explicit rule re- 
garding term insurance agents will not 
be prohibited from placing term policies 
in other companies during the remain- 
der of this year in cases where they are 
unable to write applicants for Life or 
Endowment plans in the New-York 
Life.” 

EQUITABLE LOANS $19,500,000. 
Largest Mortgage Ever Placed on One 
Property Taken by Society on Old 
Home Office Site. 

The Equitable Life has loaned $19,- 
500,000 on the property where the old 
home office stood, and the the building 





that is to be erected there, This is 
said to be the largest sum ever 
recorded in New York city as a mort- 
gage on a single piece of property. 


The new building to be built on the 
site of the old structure is on the block 
bounded by Broadway, Pine, Nassau 
and Cedar streets. The land was sold 
to General T. Coleman duPont and his 
associates, for $13,500,000. The’ mort- 
gage is to be « sort of building loan, the 
money being advanced from time to 
time as the erection of the structuré 
proceeds. The actual construction work 


is estimated at $14,500,000, and with 
charges and other incidental expense, 
will go up to about $30,000,000. Nego- 
tiations have been closed, it is said, 
and the deed will be recorded soon. 
General duPont’s company is known as 
the duPont Company. It is inecorpo- 


rated for $12,000,000, of which $8,000,000 


will be common and $4,000,000  pre- 
ferred stock. General duPont has un- 
derwritten the whole issue, and most 


of the preferred stock already has been 
placed 
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For an Agency Connection with ‘this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 











4 


THE EASTERN UNDERWRITER 


October 10, 1912. 








DISCUSSES FEDERAL PENSIONS 


OUTLOOK FOR SOCIAL INSURANCE. 








Frederick L. Hoffman, of The Pruden- 
tial, Speaks Before International 
Actuarial Congress. 





In an interesting address before the 
International Actuarial Congress re- 
cently held in Amsterdam, Frederick 
L. Hoffman, statistician for The Pru- 
dential, discussed our Federal pensions 
and the outlook for social insurance 
in this country. Mr. Hoffman said in 
part: 

“President Taft in concluding his 
recommendation to Congress for the 
adoption of a proposed plan of retire- 
ment from the Classified Civil Service 
of superannuated employes, said: 

“TI am firmly convinced that the pro- 
posed plan is superior to any form of 
straight pensions, in that an employe 
upon retirement at any time may avail 
himself of his. savings with the ac- 
crued interest, or his representatives 
may do so in the event of his death, 
whereas any form of pension or 
gratuity from the Government must 
inevitably be considered as a part of 
compensation and is available only to 
those employes who succeed in living 
to a given age and remaining in the 
service to that age and in living a 
sufficient time beyond that age to re- 
ceive in pension payments the value of 
their deferred pay. Avoiding, there- 
fore, the dangers and disadvantages of 
the straight pension, the proposed plan 
commends itself as satisfactory from 
the viewpoint of the Government and 
the viewpoint of the employe. It is 
advantageous to the Government, since 
the efficiency of the service will be 
increased by providing the means of 
retiring those who have reached the 
age of decline. It is advantageous to 
the employes, since it protects them 
from want in old age with the least 
interference in their private affairs, 
and makes the service more attractive 
to the vounger emnploves by facilitating 
promotions to higher’ salaries and 
grades at earlier ages than is possible 
under present conditions.” * * * 

I respectfully submit that in’ these 
remarks President Taft has laid down 
the soundest principle that should 
govern in the publie pension policy for 
Civil Service emploves. He recognizes 
the supreme importance of the con- 
tributorv principle, which has, un- 
fortunately, heen disregarded in so 
much of our military pension legis- 
lation, having no reference, of course, 
to legislation providing for soldiers 
and sailors disabled and permanently 
incapacitated as the immediate result 
of active service in time of war. It 
requires no argument to sustain the 
contention that if we want to encourage 
thrift and the attainment of economic 
indenendence at any period of life, in 
eluding vouth and old age, we must 
not follow the fatuous policy of giving 
the weight of our endorsement to the 
prevailing theories in favor of universal 
old age pensions on a non-contributory 
basis In the opinion of those best 
qualified to judge, such a policy is no 
more and no less than merelv a modi- 
fied form of poor relief and in all 
probability more disastrous in its eco- 
nomic consequences than a liberal policy 
of pauper support. 

Becomina Increasingly Important. 

T shonld like to add a few words on 
the subject of social insurance, which, 
even from an American point of view. 
is attaining increasing importance as 
a social, economie and political ques- 
poe We have heretofore heen of the 

pinion that the nrinciples of social 
insurance are not likely to be adopted 
by English-speaking nations, but the 
recent enactment of the National In- 
surance Act of the TWnited Kingdom 
proves conclusively that such legisla- 
tion is of universal application to the 
needs of the wage-earnine element of 
all civilized nations. Personally, T 
have for many years made a careful 


study of the German, Austrian, and 
other Continental compulsory insurance 
systems, and while there is much to be 
said against any form of compulsion 
in the matter of thrift, it is evident 
by the results that in actual experience 
no very serious harm has been done 
to the moral qualities of the benefici- 
aries under a system which has gradu- 
ally become universally accepted 
throughout a large portion of the 
world. Granting that there is much 
discontent under the German system 
and that some very obvious and de- 
cidedly serious results have followed, 
particularly in the direction of maling- 
ering, it remains to be considered that 
the period of time during which the 
system has been in actual operation is 
hardly sufficient to prove conclusively 
whether the evils referred to are not 
merely of a temporary character. In 
any event, it would seem to me the 
duty of every actuary and student of 
insurance science to consider most 
seriously the possibility of a still fur- 
ther and needless enlargement of the 
sphere of the State in the field of social 
insurance, which must needs encroach 
upon that of private insurance which 
has heretofore been practically free 
from interference of this kind. I, 
therefore, desire to express my pro- 
found obligation to the several speakers 
on this subject and to those who have 
contributed a number of important 
papers, so ably summarized by the 
referee. 

No new country, however wealthy or 
over-anxious to develop rapidly its 
resources is likely to escape, in the 
long run, the necessity of adopting a 
pension system for Civil Service em- 
ployes. For that reason, I believe that 
we should take into account the nega- 
tive lessons of past experience as well 
as the positive and avoid the evils of 
bad legislation by giving encourage- 
ment to the adoption of carefully 
framed pension and other insurance 
laws for the obvious purpose of pro- 
moting the common good. There is 
the further obligation on the part of 
those who are familiar with the under- 
lying theory of pension legislation as 
derived from the principles of mathe- 
matics and finance, to warn those who 
would rashly adopt ill-considered laws 
with the practical certainty of enor- 
mous future liabilities to be discharged 
by those who had no voice in their 
creation. The burden of military and 
Civil Service pensions should, as far 
as practicable, be borne by the gener- 
ation which has been benefitted by the 
service of those retired on account of 
age or disability, and this applies 
equally to retirement funds established 
for the benefit of those employed by 
private corporations. There is at 
present a tendency of going too far 
in the matter of pension legislation for 
governmental and “private employes, 
with the result that too large a propor- 
tion of-the family income is required for 
the present payment of future benefits, 
which may or may not be realized, as 
the case may be. Obviously, by mak- 
ing the contributions too high, as an 
aim for providing for a secure and 
comfortable old age, there is the danger 
that the present-day efficiency of the 
contributors may be substantially cur- 
tailed. The successful solution of the 
problem lies in a conservative com- 
promise between the extremes and a 
sympathetic understanding of the actual 
needs of the condition which requires 
to be met. 


NIAGARA LIFE CHANGES. 
President Tupper Resigns to Take Up 
Field Work—W. H. Crosby 
His Successor. 

In order that he may devote himselt 
more fully to field work Wilbur S. 
Tupper has resigned as president of 
the Niagara Life of Buffalo, his suc- 
cessor in office being William H. | 
Crosby, former vice-president. 

Harry Yates of Buffalo, has a 
elected vice-president to fill the vacancy 
due to the adyancement of Mr. Crosby. 
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Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5,035 or nearly 99% were paid 
within one day after receipt of ‘ ‘ Broofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society Of the United States 


165 BROADWAY - . NEW YORK 








National Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848. 
JOSEPH A. DF BOER, President 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend sesles 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 
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- Pescntinnsen 3 in Benefits to Policyholders ” The Watchword. 


THE MUTUAL LIFE 


Insurance Company of New York 


Paid to ee ee ee eee $57,353,726.13 
Received from Policyholders in 1911. ........... 55 582,183. 20 


Excess of Payments over Receipts............. $1,771,542. 93 


PAID DIVIDENDS IN 1911 
$13,631,857.73 
APPORTIONED FOR DIVIDENDS IN 1912 
$15,146,685.72 
MUTUAL LIFE AGENTS MAKE MOST MONEY 
BECAUSE 


MUTUAL LIFE POLICIES SELL MOST FREELY 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


New York, N. Y. 


34 Nassau Street 























October 10, 1912. 














PLAN OF ITALIAN MONOPOLY 


TO CONTROL BIG INSURANCE FUND 





its Monopoly Will Be Complete In a 
Few Years—How Money is Invested— 
Becomes Effective January 1. 





The regulations under which the new 
government institute of insurance, pro- 
vided for in a bill recently passed by 
the Italian Parliament, will begin work 
on Jan. 1 of next year, have just been 
made public by the Italian Government. 
The experiment, which practically is 
the establishment of a government 
monopoly of life insurance in Italy, 
through the absorption of the Italian 
companies and by gradually taking 
over the business of foreign companies 
now operating in that country, is being 
watched with much interest here. The 
profits derived from the business wilf 
be used to augment the workingmen’s 
old age pension fund and it is the in- 
tention of the government to make life 
insurance compulsory for many classes 
of the people. 

The scheme will be an experiment 
in Socialism under a monarchial gov- 
ernment. From the wages of all mili- 
tary and civil servants in Italy the 
government deducts each month a tax 
corresponding practically to the in- 
come tax. A percentage of the sum 
collected goes toward the workingmen’s 
pension fund, which entitles the pen- 
sioner or his family in case he volun- 
tarily leaves the service, or dies, be- 
fore the expiration of twenty-five years, 
to one month’s salary for each year 
that the man has served. After twenty- 
five years the pensioner receives one- 
third of the salary earned, and the 
amount of the benefits gradually grows 
until after forty years of servitude the 
employe is entitled to a full pension. 

The government’s idea is to extend 
this system to all individuals who even 
indirectly have dealings with the gov- 
ernmental, provincial or municipal au- 
thorities, and also to those workers for 
whom insurance against accident al- 
ready is compulsory on the part of the 
employers. The institute of insurance 
in employing help will give preference 
to the clerks of the present companies. 

Among the advantages to be derived 
from the institute is one by which the 
insured who pay premiums at any gov- 
ernment office, such as the post, tele- 
graph, telephone, customs, and tax col- 
lectors, and at the offices of the salt 
and tobacco monopolies, etc., will be 
allowed a reduction in their payments. 
The new law provides that the sur- 
viving insurance companies may oper- 
ate only under a tariff prescribed by 
the government and they cannot make 
reductions in any form to their clients, 
not even in the shape of private resti- 
tution of taxes paid to the government, 
under the penalty of having their au- 
thorization to do business immediately 
revoked. 

In a few years the government’s 
monopoly of life insurance will be com- 
plete and the scheme is expected to 
bring to the exchequer an amount of 
capital at present difficult to estimate. 
The law already establishes that this 
immense fund shall be invested half 
in state consols which will render pos- 
sible, perhaps in the near future, the 
reduction of the interest from 3% to 3 
per cent.; one-tenth in real estate, and 
the remainder in loans and subven- 
tions to military and civil servants or 
pensioners of the government. 

A sensation was caused both in Italy 
and abroad in April of 1911 by the an- 
nouncement that Signor Nitti, Minister 
of Agriculture, Industry and Commerce 
in the then newly-formed Giolitti Cabi- 
net, intended to introduce into Parlia- 
ment a bill for the formation of a State 
monopoly of all life insurance. The 
measure contained provisions for the 
absorption of the Italian companies 
then in operation and for the curtail- 
ment of foreign companies doing busi- 
ness in the kingdom. 

The scheme as outlined affected pow- 
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erful and established interests and | 


called forth intense and widespread 
protests. A party nicknamed the 
“Young Turks,” was formed in the 
Chamber of Deputies and it waged a 
strenuous war against the project, while 
the companies organized, in the press 
and through public meetings, propa- 
ganda in favor of the maintenance of 
insurance conditions as they then ex- 
isted. Meanwhile, John G, A. Leigsh- 
man, the United States Ambassador at 
that time accredited to the quirinal, 
headed a movement supported by the 
diplomatists representing the countries 
where companies doing business in 
Italy had their head offices, which pro- 
duced, perhaps, a greater effect than 
the combined agitation of the deputies 
and of the people. 

The representatives of the United 
States, Great Britain, France, Germany, 
Switzerland and Austria-Hungary main- 
tained that the sudden expulsion of 
foreign companies, which for years had 
operated in Italy, where they employed 
enormous amounts of capital and where 
they had established important perma- 
nent interests under laws passed by 
the Italian Parliament, might almost 
be considered a breach of good faith. 

As a result of these protests the in- 
surance bill had not received the ap- 
proval of Parliament when the summer 
recess was taken, and during the va- 
cation period Signor Nitti and Premier 
Giolitti took the opportunity to study 
the question more fully and add to thé 
bill certain provisions by which the 
foreign companies could continue, for 
the time being to work in_ Italy, 
though in an inferior position com. 
pared to that of the goverment instituté 
of insurance. The measure, then, with 
a few additional amendments, was 
again presented to Parliament, which 
passed it by a large majority. 





APPROVE INTERNATIONAL MERGER 
Stockholders of Great Western Unani- 
mous in Action—General Agents 
Appointed. 


The stockholders of the Great West- 


ern Life of Kansas City, have unani- 
mously approved the merger with the 
International Life of St. Louis, which 


together with approval of commissioners 
completes the action necessary for the 
absorption of the former company. The 
combined company will have assets of 
$2,500,000 and insurance in force of 
$35,000,000, 

The International Life has appointed 
three former agents of the Great West- 
ern Life to staff positons with it. L. A. 
Alexander, Salina, Kans., was appointed 
general agent for Northwest Kansas; 
H. H. Case, Medicine Lodge, Kans., was 
appointed general agent for South- 
western Kansas; A. D. Bonnifield of 
Kansas City, formerly superintendent 
of agents for the Great Western Life. 
was placed in charge of the agency de 
partment of the Kansas City brancn as 
supervisor for Colorado, Oklahoma and 
Kansas. 


DOCTORS TO GET MORE. 


Their Fight Against British Insurance 
Act Results in Increased Re- 


muneration. 

The British Cabinet to-day consid- 
ered increased remuneration for the 
doctors under the Insurance act. It is 
understood that it agreed to increase 
the amount allocated to them by 
$5,000,000 annually, making possible 
the payment of 7s. 6d, ($1.80) per is- 


sured person a year ,and thus meeting 
the doctors more than half way. 

The doctors declared that the least 
they would accept was $2.04, and the 
government offered $1.44, after first 
offering $1.08. 





T. J. Danner, Jr., Western Pennsyl- 
vania manager for the Fidelity Mutual 
Life heads the company’s field force for 
September. 





HE general agent is making a profit on every case 
you write. Why not make this extra commission 


] F 


STANDARD 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 








By the State of Texas, July 2, 1912 
“The affairs of the Company are most ably managed, and 
all its records are in excellent shape 
‘The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public 
a confidence appareutly well deserved 
“HE ¢ h ( y is 0 
plit thei uu s l vi nh is 
withor r h, al t I ~ sire 
hey 4 lis} s ! 
il ! policy 8 
Exeert rey } F. Roach 
N York City, officia tuary for the 
Insurane Department f the Stat 
Y of Alaubar 
al THIS COMPANY CLAIMS SUPPORT 
quienes AND EN DORSEMENT OF THE PUB- 


Lic UPON Tts RECORD, 


: nin The Southern States 
aid ES HU Life Insurance Co. 


H JME OFFICE, ATLANTA, GEORGIA OF ALABASIA 
WILMER L. MOORE, President 
FRANK ORME, Sec’y and Treas. ROBT. F. MOORE, Agency Sec’y 




















Life Insurance and Texas 





STEPHENSON, President DALLAS, TEXAS 








Insurance in Force Increase in Surplus in 
Over $14,000,000 Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 


who can produce the business 


the Home Office at 


Once 


Write 











AN you write Life Insurance — 

AN you write Accident & Health Insurance— 

AN you write Monthly Life, Accident & 

Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent 
Lire, North 


If so, write the PHILADELPHIA 


American Building, to-day. 

















THE EASTERN UNDERWRITER 





October 10, 1912. 








HINTS TO BUSINESS GETTERS 





The rural solicitor has 


Place of problems and situations 
The Rural that are peculiar to his 
Solicitor. field and his work gen- 


erally is cast along lines 
different from the city worker. Yet 
there are advantages in this work that 
the other life instrance men never 
know. The rural solicitor who gets 
the confidence of the people in his ter- 
ritory—and earns it—will have a fol- 
lowing that will stick to him from 
one generation to another. A writer in 
The Fidelity Field Man recently dis- 
cussed this subject with much knowl- 
edge and interest: ; 

“The solicitor in the rural districts 
is somewhat handicapped. He needs 
must get in touch with his prospect, 
which takes time, and at the same time 
is more expensive than city canvassing. 
His mode of conveyance must be con- 
sidered, and the attendant cost, then 
the distance to be traveled to reach 
the prospect, is another item. An agent 
in the city can reach its most remote 
parts for five or ten cents, and hold 
many more interviews than the agent 
in the country. 

The farmer is more difficult to ap- 
proach than the busiest merchant or 
banker. He is commonly engaged in 
some pursuit that necessitates the agent 
rolling up his pantaloons and following 
him around over the farm for a half- 
day. Nor does the farmer consider it 
discourteous to allow you to do this. 
He has a different conception of polite- 
ness than does the business man in 
the city. The latter will give you a 
brief interview, or indicate when he 
can spare you a little time. Not so 
the average farmer. He believes that 
he is excused, because so much depends 
on him in the revolution of the world’s 
machinery. I have traveled among the 
farmers all my life, writing insurance 
among them for fifteen years, and I find 
the case as I state it, with but few 
exceptions. 

“The farmer’s bump of caution is 
enlarged, and he is on the lookout for 
‘the guy that wants to do him.’ Yet 
he is not averse to speculation, and 
many times you hear of him buying a 
gold brick or two. 

“The methods used in talking insur- 
ance to the farmer are not different 
from those used on his city cousin. His 
pride in his family, and his ambition 
to rank in progress with leading busi- 
ness men, lead him to pattern after 
some successful man of the city, and 
the faculty on the part of the agent 
of being able to hit the hobby that 
brings the results is a happy one. 

“One great advantage in soliciting 
among farmers is that most farmers 
pay for what they get, and you do not 
have to lie awake nights wondering if 


Jones is going to pay his note, if it 
is ‘Farmer Jones.’ 
“I have written almost a _ million 


dollars among the farmers, and my ratio 
of loss is far below that of business 
written in cities or towns. 

“Nor is the farmer averse 
agent coming to him ‘duded up,’ to use 
a Hoosier expression. Nor to your 
coming in a nice rig, or even an auto, 
for they are common among the farmers 
now. He takes pride in having genteel 
people call at his home, and his wife 
looks and acts just like a city lady. 
She can address you in the choicest 
language, and discuss intelligently the 
great beneficent factor of insurance, 
and its effects on society. And nine 
cases out of ten she is the key to the 
Situation in getting her husband’s 
name on the dotted line. This is not 
so much the case with city women, 
as the head of the house is generally 
found at his place of business, and 
transacts his insurance matters without 
consulting his loving spouse. 

“An abiding faith in the profession, 
coupled with sufficient self esteem to 
get the heart atuned and the head just 


to the 


enough elevated to give the air of inde- 
pendence without snobbery, are essen- 
tials that one must have, and force 
enough to overcome all obstacles, and 
make the other fellow think as you do, 
are tools that cannot be done without, 
and if not possessed as a natural gift, 
can be cultivated until they are effective 
as the real thing, in fact, become the 
real thing.”’ 


oo * + 
When a man has pur- 
An Estate chased a life insur- 


That Will Not 
Deteriorate. 


ance policy, says “The 
Enthusiast,” published 
by the Michigan State 
Life, he has secured something of im- 
mediate value at a relatively very 
small outlay and he took out the in- 
surance because he has appreciated 
the advantages and benefits which he 
would eventually derive. Life insur- 
ance is defined as the creation of an 
estate that will not deteriorate in value 
at the death of the owner and com- 
paratively few of the public realize the | 
advantage of the greatest possible op- 
portunities for creating an estate by 
the taking up of a life insurance policy. 
The small percentage of the cost of| 
creating this estate places life Insur- | 
ance in an independent class, for by no 
other means can an estate be estab-| 
lished so securely at a lower cost. | 
When a person purchases a life {nsur- 
ance policy he has an asset that will} 
continue to grow in value each suc-| 
ceeding year and on which he can rea)l- 
ize a proportion of the amount at any 
time, although, to be sure, he cannot | 
sell it at once for its face value, though, 
should he die immediately after taking | 
the insurance, his family will receive 
every cent of its face value, a sum 
many times the amount of what it cost 
him. After having held the policy for 
a few years he will find that his policy 
is good collateral for a loan. A loan 
on policies, however, is not encouraged 
for in most cases a life insurance | 
policy is an asset that should be left | 
intact and kept principally for the | 
family protection. Circumstances arise, 
however, when the policyholder 1s | 
driven by necessity to raise money, iu | 
which event the policyholder will be} 
able to secure a loan on his policy very | 
satisfactory in proportion to the sums | 
deposited as premiums for the length | 
of time the policy has been in force. | 
It can easily be deduced, therefore, 
that a life insurance policy after a few | 
annual premiums have been paid is | 
just as negotiable a piece of property | 
as any municipal bond or stock in the | 
market. It ought not, however, to be | 
thus negotiated, but it is a comfort tu, 
the holder to know that he has some- | 
thing just as good as cash on hand and | 
the occasion may arise when such a| 
possession will prove mighty handy. | 

| 


That should be the 


Don’t Mortgage warning of the agent | 


Your Life to the policyholder 
Insurance. who is tempted by | 

the policy loan pro- | 

vision. He may ask why it is there} 


if it is bad policy to take advantage of 
it. The loan provision has its ad- 
vantages in preventing the lapse of a 
policy in times of stress. The true 
view of policy loans is on the order of | 
the “pound of flesh” explanation given | 
by the Union Central Life: 


“Every policyholder should know| 
that a policy loan is not a loan in the 
commercial sense. It is dissipating the 
reserve or legal value of the insur- 
ance; the only thing that guarantees 
its safety, and will probably result in 
the loss of a policy which can never be 
replaced at the same cost. 


“The security on a policy loan is 
considered safe from the campanies’ | 
standpoint. But the policy loan system | 
is destructive to life insurance. The} 


policy reserve is the bone and flesh of 
a life insurance company. Real estate 
security, when forfeited for non-pay- 


| 


ment of a loan,” adds something 
taugible to the company. The security 
on a policy loan is ‘a pound of flesh’ 
security. When forfeited for non-pay- 
ment, the borrower becomes the Shy: | 
lock, and the beneficiary the Antonio. 
“If we must borrow let us pledge as | 
security our home, furniture, watch, | 
jewelry, or anything in preference to | 
mortgaging our family’s future income | 
by securing a loan on our life insur- | 


ance. If necessary to buy a piano and | 
no cash, buy it on the easy payment | 
plan. If the ‘worst comes to the} 
worst’ and the debt can’t be paid, the 
piano company will only take the 
piano; whereas if a loan on the life 
insurance has been made, 


will be kept, but the bread and buttef 
of the widow and children will be taken. | 


| 
the piano | 
| 
“Don’t mortgage your life insurance!” | 
| 





GOOD PLACES FOR | 
MEN WHO WORK | 


—who produce applications and deliver | 
policies—who are tireless premium collec- 
tors—whose capacity for serviceis genuinely | 
large. A sixty-year old Company with new 

lici ble rates. Plenty of 








Foductive: tersitery. 
UNION MUTUAL LIFE 
INSURANCE COMPANY 

PORTLAND, MAINE 
Frep E. RicHarps, President 


Address ALBERT E. AWDE, Supt., 
either 896 Congress Street, Portland, Maine 
THORNTON CHASE, Supt., 
405 Exchange Bidg., Los Angeles, Cal. 











Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 








UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of [Management 
THE 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 





Annual Dividends. | 








THE 
DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


The Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE CO. 
OF PITTSBURGH 


WRITE FOR INFORMATION. 


























GEORGE STEVENSON, Jr., President 


The Great Western Life Insurance Company 


of Kansas City, Missouri 
JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 











The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1907. - - - $102,233,634 
1908 - - - 109,685,428 
1909 - - - 114,157, 288 
1910 - - - 119,229,233 
1911 - - - 121,234,473 


Each year larger than any in the 
previous history of the Company. 


c 4 Bust 





1858. 











7 HE COST of life insurance depends on 
Economy and Efficiency of Management 
IMPORTANT FACTS relating to The 

Northwestern’s business are shown by the 

following percentages : 


M In 
Trer | gg nae 


1907 . 

1908 10.74 59 4.84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4.98 


It is capable of oy A demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern’s new policy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement and 
the Premium Lean Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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FRICTION PUTS OFFICER OUT? 


NORTHWESTERN NAT'L. CHANGE. 








Pres. Thompson Granted Unasked Va- 
cation, It Is Said, and Will Not 
Resume Duties. 

It is reported that friction has @e- 
veloped in the Northwestern National 
Life of Minneapolis, and that President 
L. K. Thompson has been granted an 
unasked leave of absence by the direc- 
tors, With the prospect that he will not 
return to take up his duttes. The In- 
surance Field contained a dispatch 

dated St. Paul, which said: 


“It is understood here that Leonard 
K. Thompson, president of the North- 
western National Life of Minneapolis, 
who was recently granted an unso- 
licited six months’ leave of absence, 
will not be re-elected to that office at 
the annual meeting next February. 
This leave of absence, which was 
granted just prior to the annual ses- 
sion of the American Life Convention. 
where Mr. Thompson was scheduled 
to read a paper, carries to the next 
annual meeting of the Northwestern 
National. 

“Mr. Thompson’s cancellation of his 
acceptance of a place on the program 
of the American Life ‘Convention 
caused much speculation at the time 
and among those qualified fo speak it 
is freely predicted that his resigna- 
tion will be tendered before the com- 
pany’s next annual meeting. 

“Mr. Thompson’s leave of absence 
comes from a strong board of directors 
and it is understood removes certain 
internal frictions and has given the 
company a new impetus in its field 
development. The ‘board of directors 
has in process plans for giving the 
Northwestern National Life a _ high 
place in the confidence of the people 
of the Northwest, and the announce- 
ments along these lines will be looked 
forward to with deep interest by thé 
fraternity.” 





WILL REACH $10,000,000 MARK. 





Pan-American Life, of New Orleans, 
Now Writing Over a Million a 
Month. 

The Pan-American Life of New 
* Orleans, is making excellent progress, 
having received for several months 
past applications in excess of a million 
of insurance a month. Vice-President 
and Agency Manager E. G. Simmons 
expresses much satisfaction at the 
outlook for increased ‘business and is 
confident that the Pan-American will 
pass the $10,000,000 mark of insurance 

in force before the close of the year. 








NEW JERSEY DEATH RATE. 





Record for September Shows Decline, 
Excepting As Regards Typhoid 
Fever. 

Steady decline in the death rate of 
New Jersey is shown by comparative 
figures for September issued by the 
bureau of vital statistics of the State 
Board of Health. Deaths last month 
numbered 3,050. In 1908, for the same 
month they totaled 3,464; in 1909, 3,153; 

in 1910, 3,462, and in 1911, 3,313. 

Typhoid fever mortality shows a 
steady increase as compared with the 


records of the four previous years, this 
being the only cause of death, the re- 
port says, that shows a noticeable gain. 
Fifty-one persons died of this malady 
in the last month, as against an average 
of twenty-six deaths in the previous 
twelve months. 

By ages the deaths last month in- 
cluded 869 infants less than one year 
old; 259 children more than one year 
and less than five years old, and 826 
persons sixty years old or more. Tuber- 
culosis caused the death of 261 persons 
as against an average of 308 for the 
previous twelve months. Pheumonia 
was fatal in 109 cases. 


THORNTON CHASE DEAD. 





Superintendent of Agencies for Union 
Mutual Life on Pacific Coast for 
Ten Years. 





Thornton Chase, for the past ten 
years superintendent of agencies for th¢ 
Union Mutual Life on the Pacific Coast, 
died in Los Angeles, Cal., on September 
30. 

Mr. Chase had been associated with 
the Union Mutual Life since March 14, 
1887, beginning his long period of ser- 
vice as special agent in Leadville, Colo- 
rado. On April 25, 1888, he was appoint- 
ed superintendent of agencies for the 
Pacific Coast, which position he held 
until June 1, 1895, when he was made 
superintendent of a much larger portion 
of the field, designated as the Western 
department, with headquarters at Chi- 
cago, subsequently again becoming, on 
the 15th of December, 1909, superintend- 
ent of agencies for the Pacific Coast, 
with headquarters at Los Angeles, and 
with the management of the Los An- 
geles agency. 

Speaking of Mr. Chase’s death an offi- 
cer of the company said: 

“Mr. Chase was held in the highest 
esteem by all who had the privilege of 
his acquaintance, and possessed the per- 
sonal friendship of every officer of the 
company. He was a lovable man, with 
rare qualities of comradeship, and with 
intelligence much beyond the average. 

“Throughout his association with the 
company, he was a faithful, loyal, thor- 
oughly informed representative, devot- 
ed at all times to the welfare of this in- 
stitution, and his loss will be keenly 
felt.” 





Penn Mutual’s Business. 





The new paid business of the Penn 
Mutual Life for the first eight months of 
1912 amounted to $49,713,254, covering 
14,793 policies and annual premiums of 
$1,703,684. This showed a gain as com- 
pared with the same period of 1911 o? 
1,344 policies, $4,177,764 insurance and 
$69,312 in premiums. 





United Mutual Life of Pittsburgh. 





The United Mutual Life of Pittsburgh, 
has completed organization as a mutua! 
company. It has the authority to 
change over to a stock company with 
a capital of $1,000,000. 





The Standard Life of Pittsburgh, is 
offering three prizes for amount of busi- 
ness written during October. The first 
prize is $100 in cash, the second $75 and 
third $50. The agent writing the most 
applications will receive a cash prize of 
$40. 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 





A GREAT CLUB. | 





New York Life Has 366 Members in 
Century Class—Total Writings 
$42,277,190. 





The $100,000 Club of the New York 
Life for this year has a membership of 
366, an increase of 63 over last year. 
The aggregate insurance secured by the 
group was $42,277,190 covering 17,962 
paid applications—an increase of $6,678,- 
535 insurance and 3,462 in applications. 

The president of the club Oscar Hill 
of the New England branch secured 137 
applications, while the vice-presidents- 
at-large secured applications ranging in 
number from 114 to 91 as follows: H. 
H. Bishop, 114; A. R. Finkelstein 103%; 
Robert Scobie 101, T. M. Forde 96%; P. 
O. Theriault and Bernard Adler, each 
91. Second vice-presidents; Louis Gold- 
stein 89 applications; Dreman Rector 87 
applications. 

The first division, the Division of Hon- 
or, this year is the Eastern, made up of 
Greater New York, Eastern, Northeast- 
ern, Atlantic, Great Middle and Southern 
departments, qualifying 201 members 
with $22,966,515 in 9,593% applications, 
a large increase over the showing of last 
year’s honor division. 

The second division is the Western, 
comprising Central, Southwestern and 
Western members, 165 in all, with $19,- 
310,675 in 8,368% applications, nearly a 
million and a half over their winning 
record last year. 





Sinclair E. Allison, actuary for the 
Reliance Life has been appointed ac- 
tuary for the Rhode Island Insurance| 
Department. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 





security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan. 1,1912..... $58,440,118.63 
Liabilities............... 53,858,811.65 
Andhens eusbeseues 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








HARTFORD 
Lire: 


HARTFORD, CONN. 

PAYS TOP FIGURE COM- 

MISSIONS UNDER DIRECT 

RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 

YOU 


Non-Participating 
and Participating 


NEWEST FORMS 











MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


We Want 
ONE SPECIAL MAN 


in 
OHIO 
and ONE in 
DETROIT, MICHIGAN 


Address HOWARD C. WADE, 
SUPERINTENDENT OF AGENCIES 











Capital, Surplus, and Reserve - 
Insurance in Force - - - - - 


JEFFERSON 


Standard Life Insurance Company 
Home Office: GREENSBORO, NORTH CAROLINA 
A progressive, conservative 


Southern Life Insurance 
Company 


$1,053,474.15 
11,115,942.00 


Liberal agency contracts and attractive policies. We can 
interest men of ability and energy 
WRITE FOR INFORMATION 
GEORGE A. GRIMSLEY, President 
c.C. TA 


YLOR, Secretary 
JULIAN PRICE, Agency Manager 
CHAS. W. GOLD, Treasurer 








Mention this Journal 





Every Insurance Agent 
In OHIO, WEST VIRGINIA and KENTUCKY 


SHOULD HAVE A COPY OF 


‘“*‘THE MEN BEHIND” 


Write WM. H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 
CLEVELAND, OHIO 


CLEVELAND LIFE gains are attracting attention 
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THE SUPREME PURPOSE 


iTS BEARING ON LIFE INSURANCE. 

President Darwin P. Kingsley, of New 
York Life in Interesting Address 
to Field Men, . 


Discussing before a gathering of New 


York Life field men recently, the 
Supreme Purpose and its relation to 
life insurance, President Darwin P. 


Kingsley unfolded in a most interesting 
and instructive way the broad respon- 
sibilities of the business and its signif- 
‘cance from the sociological standpoint. 
President Kingsley said in part: 
“Whether men follow the admonitions 
of revealed truth or the admonitions of 
attained knowledge, they really seek 
the same thing: they seek to interpret 
the Supreme Purpose—to find the way. 
Just now this quest is pronouncedly 





sociological; it has not abandoned the 
heavens nor the microscope nor the 
laboratory, but in the processes of 
government and society it finds large 
and vital problems the solution of 
vhich lies entirely within the respon- 
sibilities of society itself. 

“At the present time men seek social 


justice, a larger liberty, protection 
against the buffetings of circumstance 
and an expanding knowledge. 


‘What plan gives us the latest, the 
most advanced, the most certain index 
to what we call the Supreme Purpose? 
What plan, starting with the doctrine 
that all power emanates from the in- 
dividual, and clinging lcgically to the 
principle in its outworking that men 
are not created equal finally achieves 











the largest measure of social justice 
1long with distinct success? 

“IT answer: The idea and the plan of 
life insurance. 

[The New-York Life is in its condi- 
on to-day a complete illustration of 
the ikness and of the immeasurable 
rength of democracy. I am referring 
now not to the methods by which the 
policy-holders govern the company, but 
to the philosophy of the business it- 
self 
Here is at bottom true democracy. 
But does stand on any foolish doc- 
tr hat a men are created equal. 
stands on the doctrine that ali 
i ire created inequal, so un- 
equa hat some are not eligible to its 
membership on any terms, some are 
eligible o pecial terms, and most on 
the same terms; but equality means an 
equal return for whatever the individ- 
ual is and does and nothing more. Any 
other doctrine would be—and has been 
in life insurance as deadly as is that 
practice today which makes the vote of 
a hobo equal to the vote of a President 
Taft or a Woodrow Wilson. 

“Suppose the New-York Life was 
to-day fully liable under all the con- 
tracts it ever issued on which default 
in premiums has occurred, what would 
be its condition? Isn't that relatively 
our condition under our form of gov- 
ernment—or rather under our practice? 
Our government guaranties never de- 
cre through a mas of half-baked 
legislation they constantly increase; 
but the civie revenue by which alone 
these guaranties can be made good, the 
patriotic attention to civie duty called 
for by our theory of government, con- 
stantly lapses Default follows that 
ipse, and while that default does not 


operate a 


it does on a bond, 
as certainly. A balance 


as 


quickly 


ites just 





ig lly struck. In business this bal- 
nce sometimes represents full pay- 
ment, but usually at a heavy cost to 





some one; frequently it represents 
partial repudiation, which of course 
means shame as well as loss. In gov- 
ernment and society it always means 
both shame and loss; it means bitter- 
ness, discontent, civic inefficiency and 
that general sense of social wrong 
which blossoms in the red flags of an- 
archy. 


“In business generally the wise man 
enters into no contract unless he has 
reasonable assurance that he will be 


able to meet that contract’s demands. 
The business man may fail; his calcul-| 
ations may have been erroneous, his| 
assumptions wrong, but he has a plan} 
and he struggles desperately to carry | 
it through. In government and society | 
there is a plan, a beautiful plan, but 
in the light of what we know about 
human nature many assumptions that 
are fundamental are wrong and many 
calculations erroneous and there is no 
business program for its execution. 

“In life insurance there is also a 
plan, a perfect plan. There is no error 
in calculation, there is no fault in the 
assumptions; assets and obligations, 
benefits and duties, power and promise 
automatically adjust themselves and a 
man gets all he pays for but no more. 
At the same time every member of 
that republic is certain that whatever 
is true of him is true of all his associ- 
ates, 

“Would there be anything unwise or 
unreasonable or illogical in a program 
which treated government and its ob- 
ligations in the same way? Would it 
be in any respect unsound, for example, 
if, when we give men the benefit of free 
schools, we at the same time laid spec- 
ific civic—not merely financial—obliga- 
iions upon them and to those obliga- 
tions attached suitable penalties? That 
may seem a bit startling, but is it at all 
unreasonable? Isn’t it logical and nec- 





essary? 
“The road that leads to the land of 
the Supreme Purpose runs through the 


dominions of justice, where certainty 
iives, where there is an expanding op- 
portunity and a larger knowledge. On 
that road no idea has traveled so fast 
or so far as life insurance. In its train 
are justice, liberty, certainty and a 
knowledge which illumines the mind 
and unfetters the soul. 

“I suppose if any of us in some 
future stage of existence comes to know 
ithe riddle of the universe and the pro- 
cesses by which man solved it, we shall 


ee as we cannot see now the great 
points in history, we shall note the 
birth of ideas that were really decisive 
and advanced the consummation of the 
Supreme Purpose. 

“[ can imagine a meeting of the 


$200,000 club in that state of existence, 


it which thankfulness will be our mas- 


tering sentiment-—-thankfulness for a 
shining part in the work, and with it 


vill be mingled a feeling of pride be- 


cause of our consciousness that when 
we met an opportunity which seemed to 
illuminate the Supreme Purpose we 
‘ursued it mightily; we worked and 


never dawdled.” 
EQUITABLE LIFE CHANGES. 
Executive Duties Rearranged—Geo. T. 
Wilson, 2nd Vice-President to Super- | 
vise Entire Agency Force. 





The agency affairs, or production de- 
partment, of the Equitable Life which is 
under the direction of Vice-President 
John B. Lunger, has undergone some 
thanges through the withdrawal of 
Henry L. Rosenfeld, who had immediate 
charge of the Western agencies, from 


field work to devote his time wholly to 


his duties as assistant to the president. 
In this capacity he will represent Presi- 
lent Day on the agency and insurance 


committees of the board of directors, as 
well as handle many insurance features 
heretofore taken care of by the chief 
executive. 

George T. Wilson, second vice-presi- 
lent, will have immediate supervision 


of the four principal agency depart- 
ments of the company—the Eastern, 
Western, Southern and Pacific—thus 


more than doubling the territory former- 
ly covere/4. 

William E. Taylor, previously eastern 
superintendent under Mr. Wilson, has 
been appointed general superintendent 
of agencies, a promotion well merited 
by the successful service rendered the 
Society. 








Charles Bickerstaff succeeds Dowdell | 
srown resigned, as secretary of the 


Atlanta Home of Atlanta, 











OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 











FEDERAL LIFE 


Insurance in Force - - - - $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


interested address Is Cc MILLER HAMILTON, President 
CHICAGO 





Ié 








Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 








— 
UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 
















OVER EIGHTY PER CENT 
Ss ties of the Premium Income received in 1910, renewed in 

~ ITED : 1911. Business that stays and pays is best for the 
4 SUIT) agent and the Company. A clear,fair policy contract 
. qo LIFE \ accomplishes this. 
. TSTRANCE COMPANS WRITE HOME OFFICE FOR AGENCY 
> \ nose 
4 \ Chicago. 
: Nea WILLIAM T. SMITH, SECRETARY 








—- 
ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. S&S. A+ 
- — 











THERE IS ALWAYS ROOM AT THE TOP 


COME WITH US 
AND IT WON’T 
BE SO HARD TO 
GET ON - - - 


Live ones win 


among 


IZZERS 


Write to J. L. BABLER, 


General Manager Agencies 





INTERNATIONAL ST. LOUIS 


*SIONITNGE 


‘wisn 
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PROPOSES OLD AGE PENSIONS. 





Judge Girten Thinks We Should Have 
Non-Employment Insurance Also 
in This Country. 





Remedial , legislation, including old 
age pensions and non-employment iusur- 
amce was proposed by Judge Michael F. 
Girten of Chicago as a solution of the 
problem of dependent children and 
needy families at the session of the Na- 
tional Conference of Catholic Charities 
to-day. 

Judge Girten said that accident and in- 
dustrial insurance, if properly managed, 
would do much to prevent children from 
becoming dependent upon the State, and 
that if the plan of sickness insurance 
were adopted many families could re- 
main together and not be scattered 
among charitable organizations as so 
frequently happens. 

‘I know some of these ideas are new,” 
said the judge, “but I believe we should 
give them a trial, and if they prove in- 
effective they can easily be changed.” 

He told how these measures were es- 
tablished in Germany and other Euro- 
pean countries and said that many of 
the large corporations in this couniry 
have adopted pension systems for their 
employes, 





AGENCIES FOR SAVING LIFE. 





Insurance Companies Among Three 
Greatest, Prof. Irving Fisher Tells 
Conservation Congress. 





Insurance companies are among the 
three greatest agencies for saving life 
according to Prof, Irving Fisher, Yale’s 
eminent professor of political economy, 
in an interesting address before the Na- 
tional Conservation Congress at Indian- 
apolis. 

“There are three great agencies to 
which we must look for the saving of 
human life in the future,” said Prof. 
Fisher. “They are the public press, the 
insurance companies and the govern- 
ment.” 

Prof. Fisher urged the establishment 
of an adequate system of collecting and 
distributing vital statistics similar to 
the system in use in Sweden. He said: 

“Infancy, middle age and old age show 
a lower mortality in- Sweden than in 
times past, while in other countries, in- 
cluding the United States, although we 
can boast of some reduction in infant 
mortality, the mortality after middle age 
is growing worse and the innate vitality 
of the people is, in all probability, de 
teriorating. 

“Bright’s disease, heart disease, nerv- 
ous breakdowns—are due primarily to 
unhygienic personal habits.” 





The first thing an in- 


The surance man should do 
Insurance is to study his contracts 
Salesman. thoroughly, so he can go 


among the people and 
tell them exactly what he has to sell. 
Salesmanship—that covers the insur- 
ance man, as he certainly must be a 
salesman to sell inuarsnce. WhatI wish 
every insurance man to do is to look 
upon his calling as a true profession. 
As a matter of fact, it is a great pro 
fession from many points of view. It 
is great because of the vast numbers 
engaged in it. It is great because of 
the immense volume of pecuniary 
value of its transactions. These are 
measured only by the figures of the 
world’s commerce, It is great because 
of its constant ministry to the welfare 
of the human race, being the agency 
which brings home to all of us every 
need and comfort of life. May I not 
likewise add that it is great to us who 
are in it because of the boundless op- 
portunities it opens to honest effort, 
brains and ambition? Yes, most cer 
tainly, insurance salesmanship is a pro- 
fession, and the salesman of every 
grade has just as much right to be 
proud of it in this sense as the lawyer, 
doctor, or any other member of what 
is termed professions. Blessed with 
reason, the greatest gift of God to man, 





backed up by real desire to do and be 
re-lnforced by the courage which 
makes you dare and try, and with the 
energy which puts all these to the test 
of application and perseverence, you 
are absolutely the architect of your 
own future, the actual builder of your 
own self, and you can build ag you will, 
and will realize verily— 

“The reason most men do not accom- 
plish more, is they do not attempt 
more.”—H, W. Marischen, Cincinnati, 
Ohio. 





Opposed to Part Timers. 


A resolution by the Springfield 
(Mass.) Board of Fire Underwriters 
opposes the granting of fire insurance 
brokers’ licenses to any person not 
regularly engaged in the fire ingur- 
ance business, 








HIGH COST OF LIVING. 





Boston Advertiser Offers Practical 
Suggestions for its Reduction— 
the Fire Waste. 





An editorial in a late issue of the 
Boston Advertiser upon the “Cost of 
Waste” offers some valuable sugges- 
cions as to how it might be appreciably 
reduced. Touching upon the fire loss 
cf Boston the writer of the editorial 
said in part: 

“In the item of waste, what waste is 
greater or more indefensible than the 
annual fire loss in the United States, 
due to the indifference of the people to 
adequate laws for fireproof construc- 
tion? The fire loss in this country, 
every year, is ten times as large as it 
would be with proper laws for the pre 
vention of fire traps, or tinder boxes of 
tuildings. 





“Compare the fire loss in this city, 
for example, with that of any other big 
city, outside of this continent, and it 
will be easier to understand why living 
in Boston is so costly, as compared to 
what it might be, with greater intelli- 
gence and determination on the part ot 
the people of Boston, to bring about a 
cheaper cost of living. In only one 
European capital of importance, that of 
St. Petersburg, do the losses come as 
high as even a quarter of those which 
eccur every year in Boston; and the 
prevalence of ‘graft’ in Russian admin- 
istrative affairs is responsible for the 
condition of things, there. Yet, even 
at that, the fire loss of the Russian 
capital is only about a quarter of that 
in Boston. The figures of comparison 
between Boston and some large cities 
of Western Europe are impressive:— 


MN. ike das 650s NSS Oe SO aee ee 5.15 
DE wauecurhececebchdpetaesewn 26 
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“Some Americans have the idea that 
the progress of American cities in mod- 
ern methods of administration can dis 
count anything to be seen across the 
water. How mistaken this idea is can 
be inferred from the fact that the fire 
1osses in Berlin, per capita, are only 
one-twentieth of those in Boston. 

“According to statistics collected by 
the chairman of the fire prevention 
committee for the city of Philadelphia, 
the fire waste in the United States and 
Canada is about ten times that of 
Western Europe. It averages broadly 
$250,000,990 yearly, with $150,000,000 to 
be reckoned up as the cost of fire pro 
tective service, necessary because of 
the dangerous building conditions. For 
example, the 1910 fire waste would pay 
the total interest-bearing debt of the 
country in four years; or would build 
the entire Panama Canal in less than 
two years. It exceeds the combined 
cost of the United States Army and 
Navy and the interest on the national 
debt; or nearly equals the combined 
annual failures and pension payments 
in the United States. 

“Many people complain of the 
tremendous increase in the cost of liv- 
ing in the United States in the past 20 
years; but how many take the trouble 








THE 


a 


| : 
| : 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 

526 per day in Number of Claims Paid. 

6,432 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$125,468.73 
Assets. 


New Insurance 


per day in Increase of 


JOHN R. HEGEMAN President 








J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-President 


Home Office - - 


OLDEST 


Southern Life 


The Life Insurance Ci mpany of V rgin 
see RICHMOND, VIRGINIA 

- LARGES!I 
Insurance 


The PIONEER Southern Industrial Life Insarance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 

Assets. dion December 31, 1911... » $7,: 378,967 24 

Liabilities. . eee . December 31, 1911 ioe 59 75,285.33 

Capital and Surp lus. December 31, 1911 A 403,681 91 

Insurance in Force December 31, 1911 ; 18,490,874.00 

Total Payments to Po lic yhok lers since Organiz ation é ‘ . 11,8509,251.74 


W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARKIS, Secretary 


- STRONGEST 
Company 
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GOOD AGENCY CONTRACTS TO GOOD AGENTS 
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W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most liberal forms of Life, E ndowme antard Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 
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men—real producers—in this 
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Real Help For The Agent 


E have just placed a contract for advertising that will 
reach one out of every 

most prosperous farming State in the Union. 
will be secured for agents to develop. 


three farmers in Ohio, the 
Direct leads 
All your time can be 
more live 


We can use a few 


work. 


E INSURANCE CO. 


- Toledo, Ohio 








to remember (if indeed the fact has 
ever been called to their attention) that 
during that period the fire loss in this 
country and Canada has reached an 
amount about twice as large as the en- 
tire crops of wheat, hay and oats, in 
this country, during a whole year. If 
all the grain crops of this country were 
to be blighted out by some national 
eatastrophe, the people would regard 
the disaster as almost beyond endur- 
ance. Yet ina few years the same 
amount of property is destroyed by fire 


and the cost of this destruction comes 
out of the cost of living, and yet how 
few Americans yet consider the matter 
of any great importance? 

“A few old fogies in some American 
universities, clinging to theories of 
justy text books, still talk of the high 
cost of living in a city like Boston, as 
due to ‘the increase in gold production.’ 
The fire waste on this continent every 
year is about four times as great as the 
entire production of gold and silver 


combined!” 
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USEFUL DIRECTORS. 


Membership upon the directorate of a 
banking institution may be largely .an 
honorary post, the incumbent not con- 
ce:ning himself or being bothered about 
the details of the particular enterprise 
with which he is identified. In casualty 
and surety circles, however, this is dis- 
tinctly not the rule, the board members 
of the companies generally aiding ac- 
tively and most successfully in rounding 
up husiness for their respective offices. 
One of the large casualty companies of 
Baltimore, for example, has carefully 
tabulated a list of the directors and offi- 
cers of all financial and mercantile en- 
terprises in its home city. The relation- 
ship of each to a member of its direc- 
torship is attentively studied and if such 
connection, however remote, can be 
traced, the fact is duly noted upon cards 
filed for reference. Letters of introduc- 
tion are procured, and promptly and ef- 
fectively used by solicitors in their 
search for business. 

The same plan is followed by certain 
of the New York companies, and so inter- 
ested have some of the directors become 
that they do not hesitate to personally 
ask for risk from their friends. As di- 
rectors are financially as well as senti- 
mentally concerned in the upbuilding of 
the companies with which they are iden- 
tified, there is nothing amiss in asking 
them to exert themselves to a limited 
extent at leust in the procurement of 
direct business, and the custom is be- 
coming more general in the casualty 
and surety field each year 


DIVIDEND COMPARISONS. 


Vice-president L. K. Passmore of the 
Penn Mutual Life, in his October bul- 
letin to agents discusses the question 
of “large dividends” and the tendency 
to dwell upon past achievements in sell 
ing contracts which must necessarily be 
settled in the future. He believes that 
better progress would be made were the 
solicitor to confine himself to what the 
contract is. Between companies of high 





caliber, the question of choice, he says, 
is difficult, the agent’s personality being 
in most instances the determining fac- 
tor. He says in part: 

Now, “to point with pride” to past 


achievements and dwell upon them is to 
turn one’s face from the future, and we 
think that if we were in competition 
with an agent of the company referred 
to, we would lay particular stress on 
the fact that a life insurance contract 
has to do with the future and not with 
the past. 

A man insures against contingencies 
in front of him, not against contingen- 
cies which he has left behind him. The 
past has memories only—perhaps some 
regrets; but the future beckons us on 
and Eldorado lies just beyond the next 
rise in the road. From the dangers 
which lie in wait for him from now on, 
a man must guard himself, and for this 
reason takes :nsurance. So, besides call- 
ing his attention to our lower rates, our 
larger surrender values and our loans 
on demand, we would endeavor to direct 
his thought to the contract that this 
Company would make with him for the 
ensuing twenty years. And in so far as 
we were able to do this he would think 
less and less of the contract which an- 
other company made with a stranger 
twenty or more year's ago. 

We might fail? Yes. But if you hold 
this thought you are not fit for the king- 
dom. And now let it be remembered 
that in all this we aim to be suggestive, 
not dogmatic, realizing full well that 
between two excellent companies the 
choice is difficult indeed and that the 
agent’s personality is oftener than not 
the determining factor in the applicant’s 
selection. 





ACCIDENT RECORD ABROAD. 

In the United Kingdom There Was 
One Person Killed in Every 
14,400,000 Journeys. 

The general report of the Board of 
Trade upon the accidents on railways 
in the United Kingdom thas just bee 
published. Passengers to the number 
of 14 were killed and 468 injured from 
accidents to trains, rolling stock, per- 
manent way, etc., while by accidents 
from other causes 92 were killed and 
2,257 injured. The number of servants 
of companies or contractors killed 
from accidents to trains, etc., was five, 
and 115 were injured, and in accidents 
from other causes 385 were killed and 

5,196 injured. 

Under the ‘heading “other persons,” 
from accidents to trains, ete. aight 
were injured; of persons passing over 
railways at level crossings 84 were 
killed and 38 received injuries; 462 
trespassers (including suicides) were 
killed and 124 injured, while of persons 
in business at stations, etc., and others 
not coming in the above classification, 
28 met their deaths and 139 were in- 
jured. The total number of killed in 
1911 was 1,070, and there were 8,346 
injured. The corresponding figures for 
the previous year were 1,062 and 8,342, 
showing an increase of eight killed and 
three injured in 1911. The average 
number of killed for the period 1900- 
1909 was 1,115, and of injured 7,249. 

Taking the number of journeys into 
account during the year, one passenger 
was killed in every 14,400,000 journeys 
and one injured in every 588,000 jour- 
neys, the averages for the previous ten 
years being one in 11,000,000 killed 
and one in 500,000 injured, respective- 
ly. “Many of these accidents,” the re- 
port states, “are due to want of care 
on the part of the passengers them- 
selves.” 


Death of Col. Clifford Thomson. 


Col. Clifford Thomson for many years 
editor of “The Spectator” of this city, 
died at his home at East Orange, N. J., 
recently after a prolonged and pain- 
ful illness. Col. Thomson ‘had had a 
varied and interesting career, being suc- 
cessively a miming prospector, soldier 
and journalist. Of a_ kindly dis- 
position he was theld in high regard by 
those privileged to know him, and by 
whom this death will be deeply regret- 
ted. A widow and two daughters sur- 
vive. 


NORTWBSTERN MEN MERT 


ALFRED E. DUNCAN’S ADDRESS. 





Impressive Talk on Present Day Under- 
writing an important Feature—W. 
R. Townley, President. 

The forty-third annual meeting of 
the Fire Underwriters Association of 
the Northwest which was held in Chi- 
cago on Wednesday and Thursday lasc 
week, was one of the largest and most 
profitable of the organization that has 
ever taken place. 

W. R. Townley of Chicago, Western 
general agent of the Western and Brit- 
ish America, wes elected president; EF. 
S. Freeman of Omaha, State agent ot 
the Agricultural, was chosen vice- 
president; Guy A. Richards of Chicago, 
State agent of the Commercial Union, 
secretary, and C. L. Hecox of Chicago, 
general agent of the Ohio Farmers, 
treasurer. The new directors to serve 
three years, are W. A. Van Valkenberg 
of Kansas City, Liverpool & London & 
Globe; H. W. Stephenson of Minne- 
apolis, Insurance Company of the State 
of Pennsylvania; and F. B. Luce of 
Chicago, Phoenix of Hartford. 

The annual address this year was de- 
livered by Alfred E. Duncan, president 
of the Franklin Fire of Philadelphia, 
who spoke on “Present Day Under- 
writing.” In reviewing the work of the 
association for the past year, President 
M. W. Van Valkenberg, Missouri State 
agent of the Liverpool & London & 
Globe, said in part: 

Intelligent Education Needed. 


“The onslaughts of ignorance, the 
prejudice of political partisans, and the 
constant demand for concessions must 
be met with an intelligent presentation 
to the public of cause and effect, in a 
manner which cannot be misunder- 
stood. To this end, the campaign of 
publicity and education is accomplisn- 
ing a work already too long neg- 
jected. State fire prevention associa- 
tions through the physical inspections 
by their committees, and the meetings 
with commercial clubs, officials of city 
governments, and citizens, where the 
results of the committee work is pre- 
sented in detail, are not only interest- 
ing the best people in our work, but are 
practically educational, and in my ex- 
perience and observation have resulted 
in a decided change of opinion and co- 
operation by those whom we most de- 
sire to reach. The time demanded in 
committee work of this character, and 
the funds necessary to properly con- 
duct it, should not be grudgingly given. 

“We are often criticised for what is 
termed an attempt to glut the market 
for our wages by creating a supply far 
in excess of the demand through the 
representations of scores of companies 
in cities and towns approximating 
1,000 in population. 

“We are reminded that merchants 
and men of business seeking a locatiort 
and finding one amply and intelligently 
supplied, pass on to another and still 
another until they meet a demand for 
what they can supply in their line. 

“Forecasts for the future may seem 
ominous, indeed, but many of the ob- 
structions can be and should be re 
moved. Taxation far exceeding in 
amount the expense necessary to con 
duct a well-equipped state department 
is tolerated in many states without a 
shadow of equity, and yet with scarcely 
a mental protest. 

“In some states we pay to city fire 
departments for certain specified pur- 
poses a tax upon our gross premiums, 
if fire department equipment of the 
value of $1,000 is owned by the city. 
Who investigates the representation as 
to the valuation, and who checks up the 
proper or improper disposition of our 
funds? 

Facing Obstructions. 

“Almost daily are we met with the 
interpretation of the laws by state de- 
partments instead of their simple and 


(Continued on page 15.) 
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OF PERSONAL INTEREST 








The Hobby Club is a little exclusive 
organization in New York made up of 
2 few men prominent in New York 
business and professional life, who are 
collectors of rare books, autographs, 
and other esthetic things. One of its 
officers and active members is Darwin 
P. Kingsley, president of the New York 
Life. The club spent the week end at 
Speedwall Farm, Lyndonville, Vt., the 
country place of President Theodore 
N. Vail, of the American Telephone & 
Telegraph Co. of its members. The 
party, which left in two private cars 
consisted of the following: 

Justice Victor J. Dowling, Alvin W. 


Krech, John D. Crimmins, George E. 
Plympton, Darwin P. Kingsley, Prof. 
William P. Trent of Columbia Uni- 
versity, William E. Bixby of St. Louis, 
Henry H. Harper of Boston, Dr. Bash- 
ford Dean, John C. Tomlinson, John 
C. Tomlinson, Jr., John Quinn, Albert 
Gallatin, Phoenix Ingraham and William 
M. Schnitzer. , 


The insurance business is contributing 
its quota of Progressive candidates. 
The latest insurance Bull Moose to be 
elevated as their champion by the 
people, is Daniel Cosgrove of Lowell, 
Mass., who is the Progressive candidate 
for lieutenant governor of Massa- 
chusetts. When not playing the politi- 
cal game Mr. Cosgrove plays the 
equally strenuous insurance game as 
district agent for the Equitable Acci- 
dent of Boston. Mr. Cosgrove is a 
native of Ireland, came to this country 
as a boy and has made himself and 
a business success into the bargain. He 
has been prominent in local politics for 
a long time and is known all over the 
eastern part of the State as “Honest 
Dan.” 





John A. Griffin, New York manager 
and vice-president of the American 
Bonding Company of Baltimore, and 
Mrs. Griffin who were married early in 
September, have just returned from Hot 
Springs, Va. They -are to make their 
home at the Ansonia, Broadway and 
Seventy-third street, New York city. 





President Louis Fibel of the Great 
Eastern Casualty of New York left some 
days ago upon an extended trip through 
the South and Southwest as far as the 
Pacific Coast visiting the agencies of 
the Company en route. 





The Guardian Fire. 





An echo of the Guardian Fire, of 
Pittsburgh, which failed several years 
ago, was the recent decision of the 
Dauphin County Court of Pennsylvania 
that the auditors of the concern admit 
the books of Dickson & Tweeddale as 
evidence in the claim of the latter 
against the defunct corporation. 





Erie Agent Dies Suddenly. 





Edward A. Steubgen, a prominent 
local agent at Erie, Pa. died very sud- 
qenly on Friday last. Mr. Steubgen 
‘ook an active part in all local agency 
affairs and had a live office in which 
the following companies were repre- 
sented: Agricultural, Allemannia, Con- 
tinental, Hamburg-Bremen, Virginia 
Fire & Marine and Ohio Farmers. 





Young Firebug at Spencerville, O. 


Basis Cochrun, a fifteen year old boy 
‘s in jail at Lima, Ohio, having con- 
feesed to starting the half dozen fires 
that have caused a loss of $10,000 to 
property-owners in Spencerville during 
the past few weeks. 
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Territorial Rights. Executive Committee of National Board| [# his leader That company is certain 4 
ened — Pays Tribute to Long Service of z . pany rd 
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Union company managers of the dis- sary of his connection with the com- oe as eS 


crimination shown in favor of the high- 
scommission companies by a number of 
the Dover and Morristown agents, and 
fears are expressed that if the practice 
continues some office, incensed at the 
steady loss of premiums will begin trim- 











pany, and the following resolution was 
adopted: 

Wihereas, the by-laws of the board 
confer upon the executive committee the 
privilege to “elect as honorary members 
such executive officers of companies as 


‘ oe may be entitled to such consideration 
ming rates in the cities named, 4 con- hy the length and value of their ser- 
lition that could have but one end, and ,jees” and, 


that a serious one to all parties con- 
erned. 

The local men of Morris county assert 
that they are entitled to a better grade 
of commission than 20 and 25 per cent. 
now paid them, while the company offi- 
cials retort that in view of the loss rec- 
ord of the territory the scale is a gener- 
ous one, particularly when the grade of 
risks, formally yielding but 15 per cent. 
und now in the 20 per cent. class is 
taken into account. It is recalled more- 
over, that the Morristowr board is re- 
sponsible for the 20 per cent. demand 
made by brokers controlling preferred 
business, the issuance of a circular let- 
ter by the association offering the mid- 
ile men that figure some months ago, 
having educated the brokers to demand 
whereas 


> 
; 
the additional five per cent. feoat f pian Siete rq 
they had previously been well content ession of fire underwriting. C4 
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considered, the majority of the execu- 


Whereas, Elbridge G. Snow, president 
of the Home Insurance Company of New 
York, has recently completed fifty years 
of service with that company, during 
which period of time he passed through 
various grades of position, always pro- 
gressing upward until he became the 
honored president of the company, and 
during the whole of the time being a 
helpful associate of others engaged in 
the business; therefore be it, 

Resolved, That this, the executive 
committee of the National Board of Fire 
Underwriters, hereby elects Elbridge G. 
Snow an honorary member of this com- 
mittee as an expression of its apprecia- 
tion of this fiftieth anniversary of service 
with one company, and of the service 
and helpfulness he has been to the pro- 











the United States for fire business. 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-F henix 





Home Office Western Office 
80 Maiden Lane, New York 137 South La Salle St., Chicago 


HENRY EVANS, President 
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TAXING OUTSIDE BUSINESS. 


(Continued from page 1.) 

son, company, association or corporation so 
insured, shall annually, on the first day of 
December, or within ten days thereafter, re- 
turr to the Insurance Commissioner of this 
State, a statement under oath of all actual 
cost of indemnity and gross premiums paid 
or payable for the twelve months preceding 
on policies or contracts of imsurance taken 
by the said person, company, association or 
corporation, and shail, at the same time, pay 
to the State Treasurer a tax of five per 
centum of the actual cost of indemnity or 
payable to any such association, tum or in- 
dividual, or a tax of tive per centum of the 
gross premiums paid or payable to any such 
instrance company, underwriter or Lloyd. 

Section 2: Any person, company, associa- 
tion or corporation failing or refusing to 
make the report required in Section 1 of this 
Act, ard to furnish all the data and infor- 
mation that may be required by the Insur- 
ance Commissioner to determine the amount 
due, shall be deemed guilty of a misdemeanor 
and upon conviction be fined not less than 
$100 nor more than $500 for each offense. 

Section 3: No provision of this Act shall 
be construed as extending to fraternal bemne- 
ficiary associations or members thereof. Nor 
shall any provision of this Act be construed 
as e\tending to insurance in unauthorized 
coupanies written by special insurance brok- 
ers under section 99, chapter 49, Revised 
Statutes of Maine. ~ 

(Approved March 289th, 1911.) 

“You will notice that in Section 1 of 
the Maine law there appears. this 
phrase: ‘And said person, company, 
association or corporation so insured 
shall annually,’ ete., "which does not 
appear in your law. The Maine law 
also has a provision licensing special 
brokers to place insurance in unauthor- 
ized companies much the same as 
Kentucky and other States. It would 
seem, therefore, that this statute is ap- 
plicable to property owners, citizens of 
Maine, and upon property situated in 
Maine. 

Never Reviewed by Courts. 

“While I have quite unusual. facilities 
for locating authorities upon a certain 
question, especialiy that of insurance, 
1 have been unable to locate an 
authority in point and I, therefore, sub- 
mitted your question to the Editor in 
Chief of the largest and best known 
Law Book Publishing Company in the 
United States, who informs me that 
there is no decision directly in point 
on the subject matter submitted. I 
am, therefore, quite safe in my opinion 
that the constitutionality of a statute 
in effect similar to the one you make 
inquiry about has not been passed upon 
by any courts of this country. 

“Section 633 of the Kentucky Statutes 
defines an agent and prescribes penal- 
ties for acting as agent without a 
license, but the Section does not apply 
to a person acting for himself or pro- 
curing insurance for _ himself. See 
phrase ‘Or transmits for any person 
other than himself an application,’ etc. 
It would, therefore, seem that if it is 
your purpose to enforce the provisions 
of Section 4 above referred to, you are 
authorized to do so against individuals 
and persons insuring their own property 
who fail to report as required by 
Section 4. 

Section 698 of your Statute, known in 
insurance parlance as ‘Surplus Line 
Law’ is much the same as in the 
sister-states. The members of the 
Illinois Bar, so far as I know, consider 
it constitutional. Our courts have not 
been called upon to define its consti- 
tutionality. Licensed surplus line 
brokers pay a tax under the bond given 
for faithful compliance of the require- 
ments of said section. To these Section 
4 does not apply, but I, am of the 
opinion that brokers doing a surplus 
line insurance without license, are in- 
cluded in Section 4 and can be prose- 
cuted under either Section 4 or any 
of the other provisions of your law for 
the violation thereof. 

“While we do not have the benefit of 
a decision in point, we must have re- 
course to analogous cases which are 
found in cases of prosecutions of the 
violation of the Anti-Liquor Law, Anti- 
Trust Laws, United States Revenue 
Laws and the like. A case perhaps 
nearest in point is that of People v. 
Henwood, 123 Mich. 137, and followed 


in People v. Schuler, 136 Mich., 161. 


The Henwood case is a leading author- | 
ity upon a local option law of Michigan 
requiring druggists each week to make 
a sworn report to the Prosecution 
Attorney, stating the details of sales of 
liquor made during the preceding week, 
and that the making of such reports, 
as required, does not violate the State 
Constitution providing that persons ac- 
cused shall not be compelled to be 
witnesses against themselves. 

“The facts in that case are briefly as 
follows: 

“By the Act every druggist in any 
county adopting prohibition, under the 
provisions of a certain Act required 
him or his clerk to make a true state- 
ment under oath on Monday of each 
week, giving the full name and address 
of every person procuring liquor at the 
drug store during the past week; also 
the kind and quantity of liquor pro- 
cured; the date of procuring same and 
the object for which each purchase was 
made. Such report was to be delivered 
by mail prepaid to the Prosecuting At- 
torney in the county where the store 
is situated, and that all statements of 
that character shall be open for public 
inspection. 

“A penalty was prescribed for the 
failure to make the reports as required. 
Henwood was prosecuted under the 
statute. There were other questions 
raised concerning the repeal of certain 
acts; and the courts upon the question 
of privileged testimony said: 

It is contended that Section 25 of the 
Amendatory Act is unconstitutional, in that 
it violates Section 26, Article 6 of the Con- 
stitution of this State which provides that 
“the person, houses, papers and possessions 
of every person shall be secure from unrea- 
sonable searches and seizures. No warrant 
to search any place or to seize any person or 
things shall issue without describing them 
nor without probable cause;’’ that it also vio- 
lates Section 32, Article 6 of the Constitution 
of this State, which provides ‘no person 
shall be compelled in any criminal case to be 
a witness against himself, nor be deprived 
of life, liberty or property without due pro- 
cess of law.” A somewhat analogous ques 
tion was raised in Robison v. Haug, 71 Mich., 
38. Ip that case the provisions of Section 
21, Act No. 331 Pub. Acts 1887, were under 
consideration (here the court quotes the sec- 
tion referred to). It was the contention that 
this section was in violation of those same 
provisions of the constitution, and also of the 
Fourteenth Amendment to the Constitution 
of the United States. The provisions of the 
liquor law were upheld in that case, and 
the reasons were given that it was a part 
of the police regulations which the State 
might make in respect to the sale of intoxi 
cating liquors for the prevention of intem- 
perance, pauperism and crime; the argument 
need not be extended here—the same reasons 
might be applied here; we find no error in 
the case and the conviction must be affirmed. 

“The above opinion was adopted in 
the Schuler case in a similar prosecu- 
tion in another county in the State of 
Michigan. 

“I do not believe it necessary to cite 
you to cases showing that the taxing 
power of a State is quite as extensive 
as that of the police power regulating 
the liquor traffic. Authorities are not 
uniform on the question of the defend- 
ant giving incriminating evidence such 
as a surplus line broker acting with- 
out a license would or could raise. 
There are plenty of authorities holding 
in principal (though I find none in 
Kentucky directly in point), whereby 
such surplus line broker would, in my 
opinion, be compelled to state the facts 
concerning his transactions, even though 
he might be prosecuted for evasion of 
the tax. But there are many other 
authorities holding in principal that 
where such a broker is a defendant in 
a prosecution for violating such a law 
as Section 633 or other similar law, 
he would be excused from giving evi- 
dence by which he could be convicted. 
On account of the facts surrounding 
each particular case it would be neces- 
sary to have all the facts to reach a 
correct conclusion in a given case.” 





Adjuster Dies Suddenly. 


E. T, Hitchcock, senior staff adjuster | 
for the General Adjustment Bureau at| 
Pittsburgh, died suddenly from heart 
trouble at his home in that city. Mr. 


Hitchcock was formerly an independent 


adjuster at Buffalo. 





| The Pyrene Extinguisher 


The Extinguisher 


THE PYRENE FIRE EXTINGUISHER, 
the device in which Pyrene is used, 
is a strongly-built double-acting pump. 
It throws a _ continuovs stream of 
Pyrene to a distance of thirty feet. 
AD The Extinguisher is designed for 
JAY strength and ease of operation. 











=H} PS Pyrene 


SS Pyrene is a combination of powerful 
gases, maintained in liquid form, with- 
out pressure, and absolutely void of 
moisture. When Pyrene liquid is sub- 
jected to a temperature of 200 deg. F. 
or over, it is immediateiy transformed 
into a heavy, dry, cohering, non- 
poisonous gas blanket. 























When the contents of one extinguisher 
is thrown on the fire 3,760 cubie feet 
of extinguishing gas are generated. 
The hotter the fire, the greater the 
expansion of gases. 








In its liquid state Pyrene contains 
neither acid nor alkali. 














Pyrene liquid does not lose its strongth 
or deteriorate with age. 


Pyrene liquid will not freeze at a 
temperature of 60 deg. F. below zero. 














Length 14 in, Weight 5 Ibs. filled. 
Pris $6, $7 and $8. 





Write for information 


Pyrene Manufacturing Co., 1358 Broadway, New York City 








American Union Fire 


Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 
(Organized and Incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 
331-337 Walnut Street PHILADELPHIA, PA. 
Correspondence Invited from Agents Where Not Already Committed 








CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsylvania—New Jersey 


325 Walnut treet, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National* Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. Springfield Fire and Marine 
National Ben Franklin Western of Pittsburgh 


General Agents Commercial sania Co. of Newark 


Concordia 

Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 

Phoenix, of Hartford 
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ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 
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LOGAL FIRE AGENTS PROGRAM 


GREAT GATHERING FOR ATLANTA, 








Speakers of National Prominence Will 
Be Heard and Live Topics Are 
Up for Debate. 





The National Association of Local 
Fire Insurance Agents has completed 
its program for the annual meeting 
which will take place at Atlanta, Ga., 
from October 15 to 17. This it is ex- 
pected will be the greatest gathering 
of the agents that has ever been held 
and delegates from all the States wilf 
be in attendance. There are some very 
important questions to be thrashed out 
at this meeting and a record attendance 
is expected. The program contains the 
names of men of national prominence 
in the business and spirited discussion 
is sure to follow the introduction of 
many of the topics that are scheduled 
te come up. The full program follows: 

OPENING SESSION. 
Tuesday Morning, October 15, at 10:30. 

Addresses of Welcome.—Hon. Court- 
land S. Winn, mayor of Atlanta; Hon. 
Jno. M. Slaton, governor-elect of 
Georgia; Mr. Fred W. Cole, president 
Atlanta Insurance Exchange. 

Response.—C. H. Woodworth, Buffalo, 
New York. 

President’s Address.—Hon. James H. 
Southgate, Durham, N. C. 

Reports of Standing Committees. 
Executive committee: Rutherford Lips- 
comb, chairman, Atlanta, Ga. Griev- 
ance committee: E. P. Ingraham, chair- 
man, Worcester Mass. Legislative 
committee: George D. Markham, chair- 
man, St. Louis, Mo. Organization com- 
mittee: W. J. Raffensberger, chairman, 
York, Pa. Joint conference committee: 
C. H. Woodworth, chairman, Buffalo, 
New York. 

Appointment of Committees.—Resolu- 
tions committee, nomination committee 
(comprised of one member from each 
State selected by the State delegate 
present). 

Adjournment. 

Tuesday Afternoon, 2:30. 

Special Reparts.—Uniform blank com- 
mittee, C. F. Hildreth, chairman, Free- 
port, Ill.; publicity committee, F. W. 
Offenhauser, chairman, Texarkana, 
Texas-Arkansas. 

Address.—‘“Letting George Do It,” 
Young E. Allison, editor ‘Insurance 
Field,’ Louisville, Ky. 

Open Debate.—‘‘Banks and Trust Com- 
panies,” A. W. Neale, Cleveland, Ohio; 
C. F. Souder, Toledo, Ohio, and others. 

Introduction of New Business.—Reso- 
lutions may be introduced and debated 
and then referred to the committee on 
resolutions. Members are requested to 
present resolutions in writing. 

Adjournment, followed by organ re- 
cital at Auditorium Armory by Dr. Percy 
Starnes. 

SECOND DAY. 
Wednesday Morning, 10:00. 

Open Debate.—‘State-Made Rates.” 
Discussion led by George D. Markham, 
St. Louis, Mo. 

Sole Agencies and Underwriters’ Agen- 
cies.—Charles B. Alexander, Clarks- 
burg, W. Va., Walker Taylor, Wilming- 
ton, N. C. 

Addreéss.—‘The Department and the 
Agent,” Hon. Herman L. Ekern, Com- 
missioner of Insurance, Madison, Wis. 

Adjournment. 

Wednesday Afternoon, 2:00. 

Open Debate.—‘Good of the Order.” 
Under this head delegates are invited 
to give expression to their views along 
any line, particular attention being 
called to the following subjects: Co- 
operation—for better laws, for better 
enforcement, for better practices, for 
elimination of long term credits: 
“Casualty Insurance as an Adjunct to 
the Fire Office;” ‘““Methods of Compen- 
sation: Flat. Graded-and Contingent;” 
“Net Income: Elimination of the 
Drones and Parasites.” 

Address.—Alexander W. 
torney, Atlanta, Ga. 

Introduction of New Business.—Reso- 
lutions introduced after this session 


King, at- 





will be referred to the incoming com- 
mittee on resolutions. 

Adjournment, followed by dinner 
dance at the Piedmont Driving Club. 

THIRD DAY. 
Thursday Morning, 10:00. 

Address.—“‘The Local Agent: His 
Duties and Privileges,” Hon. James R. 
Young, Insurance Commissioner, Ra- 
leigh, N. C. 

Reports of Committees.—Resolutions 
committee, nominations committee. 

Election of Officers. 

Invitations for Next Meeting. 

Adjournment, followed by old-fash- 
icned Georgia barbecue at Cold Springs 
Cue Club. 


SPECIAL AGENT IN JERSEY. 





Hanover Fire Appoints Successor to the 
Late Walter MacQuesten to 
Travel the State. 





From a large number of applicants the 
Hanover Fire, of New York, decided to 
appoint Olin Derr as its special agent 
for New Jersey outside of Hudson coun- 
ty. The latter field reports to the Com- 
pany’s New York city department. 

Mr. Derr is a son of the late Henry 
H. Derr, of the famous Wilkes-Barre, 
Pa., managerial firm of Thompson Derr 
& Brother, with which office he has been 
connected for several years, latterly as 
a field representative in the Keystone 
State. A college graduate and posses- 
sing an extensive knowledge of fire un- 
derwriting young Mr. Derr should prove 
a worthy successor to those who have 
preceded him in the New Jersey field 
for the Hanover. Last year the Com- 
pany’s premium income in the mosquito 
State was $114,479. It has a well estab- 
lished agency connection there, and is 
decidedly popular with local agents. 

Walter E. MacQuesten was special 
agent for the Hanover in New Jersey for 
some years previous to his death early 
in September, transferring his allegiance 
from the Phenix of Brooklyn when that 
Company merged with the Fidelity. Mr. 
MacQuesten’s predecessor in turn was 
the late “Pop” (R. H.) Wilson, one of 
the best known and most popular men 
that ever covered the Jersey field. He 
had been with the Hanover for over 
twenty years, entering its service when 
the old Hudson Fire of Jersey City, of 
which he was secretary reinsured in the 
German-American. 


LONDON LLOYDS INTERESTED. 





Secretary Writes to New York Depart- 
ment Seeking Terms of Admission 
to State. 





The New York department has receiv- 
ed a letter trom Rear Admiral E. F. 
Inglefield, secretary of Lloyds, London, 
in which he desires to ascertain if there 
is a possiDle basis upon which members 
of Lioyds may carry on insurance busi- 
ness within the various States under the 
protection of State laws. The secretary 
of Lloyds also asks if the announcement 
of the proposed examination is correct 
and states that if such is the case it is 
the wish of Lloyds, London, to render 
the New York Insurance Department 
any assistance in their power and will 
place in possession of the examiners of 
the New York Department any relevant 
information that the department may re- 
quire for the purposes of the inquiry. 





Dismiss lowa Indictments. 





All of the indictinents growing out of 
the Blanchard anti-compact law of Iowa, 
in which a number of local agents and 
officers of the Iowa Association ot 
Local Fire Insurance Agents figured, 
have been dismissed at the request of 
the attorney general of the State. The 
organizations which the attorney gen- 
eral regards as in violation of the law 
have been dissolved, so further prosecu- 
tions were regarded as unnecessary. 





The stockholders of the Williams- 
burgh City Fire and the Empire City 
Fire will hold a joint meeting on 
October 15, to perfect details of the 
merger of the two companies. 

















Capital Stock . 
Liabilities - - 
Special Reserve Fund 
Net Surplus - 


Total Assets 


C, E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


P. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1,000,000.00 
5,081,886.03 
300,000.00 
2,962,548.52 
$9,344,434.55 





C. W. Bailey, Seo’y. 





























NATIONAL FIRE PREVENTION. 





Conference at Chicago to Organize for | 
Exchange of Information and | 
Extension. 





At a conference held at Chicago last | 
week the plan was proposed to form| 
separate State fire prevention organiza-| 
tions to work under a central body. | 
This was not regarded as advisable at| 
the present time, and so a committee 
was appointed to consider holding an| 
annual fire prevention association con-| 
ference on the day following the ad-| 
journment of the Northwestern asso-| 
ciation. The committee is made up of 
John H. Gray, of Ohio; W. O. Chamber-! 
lin, of Minnesota, and Frank G. Snyder, 
of Kentucky. } 

The present plan is to have this con-| 
ference a medium of interchange of in- 
formation and plans among the State| 
associations, to bring out the features | 
which have been found to work well in| 
its State for adoption in the other} 
States. Pending this conference, the’ 
Committee on Publicity and Education 
will act as a clearing house for infor- | 
mation and statistics for the State as- 
sociations, | 

H. N. Kelsey, chairman of the Com- 
mittee on Publicity and Education, was 
made chairman of the meeting, and its 
purpose was outlined by John H. Gray, 
of Ohic, the Ohio association having 
adopted resolutions urging a greater de- 
gree of co-operation among the States. 
A. C. Speed, of Ohio, known as the 
father of the State Fire Prevention Asso- 
ciation movement, spoke of the growth 
of the idea and demonstrated the ex- 
cellent results which had been achieved 
‘in Ohio. The subject was also dis- 
cussed by H. N. Kelsey of Chicago, S. 
E. Cate of Missouri, John Hoover of 
Ohio, E. M. Goodwin of Ohio, Frank M. 
Pond of Nebraska, W. E. McCullough 
of Wisconsin, T. R. Weddell of Chicago 
and others. 





New York State Association. 


Members of the Underwriters Associa- 
tion of New York State held their regu- 
lar quarterly meeting in the new and 
attractive offices of the association at 
Syracuse on the Sth inst. and disposed 
of considerable business, mainly of a 
routine nature. 

The five sub-committees of the Com- 
mittee of Twenty-Five entrusted with 
carrying out the rating suggestions 
made by the State Insurance Depart- 
ment some months ago, are industrious- 
ly at work and will probably be so en- 
gaged for a year or more still before 
the task be completed. 

Ralph G. Potter continues to give high 
satisfaction in directing the workings 
of the State organization, and the unani- 
mous opinion of the members is that he 
admirably fills the post vacated by Sec- 
retary Jenness. 





The control of the Queen City Fire 
of Toronto, has passed to Joseph | 
Walmsley and J, D. Chipman. 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1912 
Cash Capital... . . $1,000,000.00 
SS ee 6,852,645.96 
Net Surplus 2,289,631.94 
Surplus for Policy 


Holders ....... 


HEAD OFFICE 
Cor. William & Cedar Streets 


3,289,631.94 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - 2,288,079.00 


The real strength of an insurance company is in 
the conservatism of ite management, and the man- 
agement of THE HANOVER is an absolute as 


surance of the security of its policy 

R. EMORY WARFIELD President 
JOSEPH McCORD $- Vice-Pres. & Sec’y 
WILLIAM MORRISON Asst. Sec'y 


JAMES W. HOWILE ~ Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 


ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 
- - - = $200,000.00 


CAPITAL - 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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GRADED COMMISSION PROBLEM 


CADWALLADER GROWS PERSONAL. 





In Discussing System of Compensation 
He Says Kiernan Uses “Perfumed 
Ink and Gold Pens.” 





The interesting discussion of the 
graded commission problem which has 
been carried on in the Journal of Com- 
merce has resolved itself into an argu- 
ment between P. D. Kiernan, of Albany 
and C. L. Cadwallader, of Buffalo. In his 
first letter Mr. Kiernan said that he 
had not intended to be drawn into the 
discussion, but it appeared to him that 
ii was wasted as no account was taken 
of the agency cost of writing business 
and he cited what had been done at 
Albany to discover the cost of writing 
some classes of insurance. Mr. Cad- 
wallader replied to Mr. Kiernan and 
last week Mr. Kiernan came back with 
another letter. In the following letter 
Mr. Cadwallader indulges in some per- 
sonalities. He says in part: 

“The general opinion, I believe, is 
that commissions and State inspections 
were not created for the purpose of in- 
creasing insurance agents’ commissions, 
home office expenses, or loss ratios, 
and I doubt if such commissions or 
inspections will ever allow that $2.50 
premium to be loaded to cover this un- 
known and unexplainable expense that 
seems to attach to it. Perhaps Mr. 
Kiernan is spending too much time and 
too much money soliciting, writing and 
delivering this ‘small business.’ If 
working men (moderate property own- 
ers) only knew it, when their wives 
go to market, they could go to the 
insurance office and pay their premiums 
and thus dispense with about half the 
expense they are now charged with in 
making up that $2.50 premium. The 
chances are that Mr. Kiernan is paying 
« couple of carfares to deliver policies, 
and then to get the premiums he may 
make a couple more trips possibly in 
an automobile, and tries to square all 
this ridiculous expense by loading these 
small policies with a dollar policy fee, 
one of the antiquities of the nineteenth 
century that was worked and found 
wanting in every respect, except that it 
was very onerous to the small pur- 
chaser and a mere bagatelle to the big 
one. 

“One would judge that Kiernan uses 
gold pens in his office, and possibly 
perfumed ink, and if he typewrites these 
small policies as we expect, it will 
probably result in a Victrola attachment 
on the typewriter. The fact is that 
the insurance fraternity and the public 


generally are misled by this word 
‘agent.’ Is he not a middleman between 
the two parties to the contract, and 


is he not really the broker for the as- 
sured, to whom the assured should pay 
a fee for placing his insurance? It is 
2 serious question whether any of this 
so-called agents’ expense should be 
tacked onto the insurance company’s 
end. In England the broker collects his 
fee from the purchaser, not from the 
seller, in many lines of business, and 
in some places, I am told, it includes 
insurance. 

“Mr. Kiernan firmly convinced 
that 15 per cent. commission is not 
enough, and yet the poor country agents, 
who have to travel miles in the mud 
to deliver their small poilcies, have 
managed to live for half a century, and 
few of them have received more than 
15 per cent. on their business. The 
only inference is that there is some- 
thing wrong with this city agent. We 
are told that the manufacturer or the 
merchant is very well satisfied if he 
can average 10 to 15 per cent. net profit 
on his finished product. If this is true 
of the man who has large amounts 
invested in plant, should it not be satis- 
factory to the agent who has practically 
nothing invested in his business? 

“If letter No. 2 is not a plea for 
higher commissions, may we ask for 
what purpose it was written and what 
object the writer had in view. If Mr. 


is 


Kiernan is as long on selling insurance 








as he is on theories, I do not wonder 
that it costs $1 to get a $2.50 policy up 
to him for signature, and if he will 
now proceed to tell us just what it does 
cost him to deliver it f. o. b. the as- 
sured’s office, we will then have the 
actual expense; but we imagine he will 
have a fine time figuring out that de- 
livery charge. The home office expense 
is an easy proposition by the side of | 
it, and if the commissioners call upon | 
Mr. Kiernan to testify, in the writer's 
judgment he would have work to ex- | 
plain the load he wants to put on the 
poor man’s policy to cover his extrava- 
gant delivery charge and office expenses. | 
“Preferred” Business. 

“It is the writer’s firm, sincere belief 
that the small householder and mer- 
chant are putting up for the biggest 
end of this high commission graft 
system that is largely, if not entirely, 
the result of preferred business classi- 
fication, and when commissions or com- 
missioners put a stop to this modern | 
bargain day scheme there will be 
nothing left for the agents of the coun- 
try to scrap over, for the commission 
question will solve itself; this dispute 
will dissolve into nothing. If the 
history of the past hundred years shows 
anything, it is that the agent is about 
the only sure thing there is in this 
business—that is, if there is any truth 
ir the ‘up and down and out chart.’ 

“Reference is made to the anti- 
discriminating laws, but here again | 
they were not made to load up small | 
business with expenses, or any business 


in fact. Their object is to reduce the 
cost to the consumer. The poor man 
has been bled enough with industrial 


insurance in the past twenty years, to 
be delivered from being overcharged on 
his fire insurance, because of features 
of bad management, we might say, 
which are largely due to the scramble 
made by companies to get advantage 
over each other, and it is just possible 
that this unit of cost, which is so 
beautifully worked out by some railroad 
corporations, might stand considerable 
investigation. 

“When we come to compare our 
methods of doing business with those 
cf the Continent and England, it is a 
question whether a good many of our 
frills are not shams instead of being 
time and expense savers. The London 
broker gets 15 per cent. gross from 
underwriters, and on his American 
business he hands over 12% per cent. 
to the New York broker and looks 
pleasant and satisfied with 21% per cent. 
that he pockets as his net profit, and 
in the face of it all he lives and pros- 
pers. This unit of cost will not fit our 
case any more than it will that of the 
professional man. The physician don’t 
render his bill based on the quantity 
of pills used or time expended. Fifteen 
per cent. to the agent will do more to | 
put dignity and ability into our pro- | 
fession than anything else yet thought | 
of.” | 





Hand Book of Illinois. 





Underwriters located in Illinois or in- 
terested in that great State, will find 
the Insurance Hand Book 1912-13, pub- 
lished by the Rough Notes Company of 
Indianapolis, a most useful work. It 
contains in clear and concise form stat- 
utes of the insurance interests of the 
State in addition to a complete direc- 
tory of all authorized companies and 
agents in the commonwealth, together | 
with a description of the fire pro- 
tection in each of the numerous cities | 
and towns. The work in its every fea- | 
ture is worthy the house issuing it, 
which is but another way of saying that 
it is a fine production. 





Reinsurance Ruling. 

The govering committee of the Rein- | 
surance Bureau of the Eastern Union | 
has ruled that concessions may be made 
by companies on street railway prope*ty, 
electric light and power plants and gas 
plants in the excepted cities of the 
West, even though they may be in the 
congested districts within which ordi- 
nary offerings are barred. 
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HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











TWO HUNDRED AND THIRD YEAR ' 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 

Western Department: | 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal, | 
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Agents Wanted at Unrepresented Points 
INSURANCE CoO., 


THE YORKSHIRE "SS oP rome caccant 


Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi- na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
sented in the United States. 
Ample funds have been furnished for purposes of United States deposit and investment. 


FRANK & DU BOIS, U. S. Managers ERNEST B. BOYD, Underwriting Mgr 
0. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 


Ltd. 


52 Wall Street 








THE COMMERCIAL FIRE, of Washington, D. C., 
(22 years old) is a square-dealing. Company which 
agents like to tie to. Why haven’t we heard from you 
about an agency? 








Calumet Insurance Company 
CHICAGO 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


NEW YORK 




















WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgla. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Ohi 


100 WILLIAM STREET -« e - New York 
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NORTHWESTERN MEN MEET. 





(Continued from page 10.) 
well-defined duties to take cognizance 
of the violation of law only. 

“Our contracts for indemnity are con- 
strued for us in many instances without 
the opportunity, ability or effort to 
reach the merits of the case in point. 
Liabilities under our contracts have 
been determined by so-called ‘rulings’ 
of state departments instead of de- 
cision by courts created for the pur- 
pose, while we assume the role of the 
unprotecting party, to this method of 
the usurpation of the functions of the 
courts. 

“This is not said in a spirit of per- 
sonal criticism of officials of state de- 
partments, but merely to call your at- 
tention to the tendencies of the times. 

“The public should be taken into our 
confidence, if we are right, and once 
reaching this position, the high sense 
of justice possessing the minds of the 
American people will assert itself and 
see to it that the words of the vicious 
are rendered void by an effective cor- 
rection of any attempts to destroy the 
rights and privileges to which we are 
justly entitled. 

“In the clamor for co-operation the 
changes have been rung in every key, 
and I presume the bodies of conscien- 
tious and intelligent gentlemen who 
now have in hand the solution of this 
problem of voluntary co-operation have 
long ago discussed a long list of ail- 
ments to which this remedy and this 
remedy only will apply, and I merely 
present these as a very few of the re- 
sults of the lack of co-operation and of 
conditions which we certaily must be 
forced to face.” 

Alfred E. Duncan’s Address. 

The address of Alfred E. Duncan on 
“Present Day Underwriting” was an ex- 
haustive discussion of the subject, it 
presented much food for thought for 
the assembled fire insurance men and 
was listened to with close attention. Mr. 
Duncan’s address follows: 

The present condition of fire insur- 
ance underwriting is remarkable. Losses, 
in the main, have been unusually heavy; 
the effort on the part of the public to 
learn more about the insurance business 
has been increasing, and consequently 
serious legislation has been introduced 
in many of the States. Notwithstanding 
this condition, the companies have been 
putting forth unusual efforts to secure 
business. 

This has brought about matevial 
changes in the methods of conducting 
the business as far as the general com- 
panies are concerned. Lines have in- 
creased enormously: underwriters who 
in the past were strenuous in their ob- 
jections to reinsurance, have added this 
doubtful system to their already great 
burden of responsibility, and many ad- 
juncts in the way of underwriters agen- 
cies and defunct companies are being 
used as gatherers of premiums by the 
companies. 

The combination of heavy loss ratio, a 
desire to know on the part of the pub- 
lic, and the eagerness of the companies 
for premium income will, to my mind, 
result favorably to the underwriters and 
companies that are able to withstand 
the serious strain of present day con- 
ditions. Agitation usually results in in- 
crease of information, and it is reason- 
able to suppose that this will bring cor- 
rection of evils, but at present we are 
sufferers. 

In an effort to control, to some extent, 
the cost of the assured, and to secure 
from the insurance companies some in- 
formation as to the methods of rate 
making, several States have passed 
State rate making iaws. This has 
breught about rather peculiar condi- 
tions. In some sections we find compa- 
nies actively supporting the laws of the 
State as to rate making, and again we 
find them opposing same bitterly. The 
rate making laws in the Eastern States 
have not been so severe as those 
through the West and South, although 
the same spirit has been manifested in 








a desire to know why a certain rate is 
charged, and the intent to see that no 
one class of assured is charged more 
than another. 

This particular feature affecting dis- 
crimination should be valuable legisla- 
tion to the companies. In the past un- 
derwriters have never been successful 
in figuring out any system that would 
be fair to the general assured. While 
risks generally are rated under a sched- 
ule, as soon as a class becomes particu- 
larly profitable it has been subject to 
discriminating rates, and the dishonesty 
and unfairness that go with competitive 
rates. 

It has been argued in support of the 
method of making rates on sprinklered 
business, for instance, that this class, 
being unusually profitable and sought 
for eagerly by the mutuals, must neces- 
sarily be handled in some unusual way. 
Therefore, an assured who has found it 
perhaps very difficult to place his busi- 
ness at a rather high rate, notwithstand- 
ing his financial rating and general good 
character and freedom from fires, upon 
the installation of sprinklers ‘finds that 
he is able to name his rate, and it is 
entirely his fault if it is not ridiculously 
low. In this class, as is the case in most 
instances where competitive rates are 
made, the assured who does not seek 
mutual competition is the sufferer, and 
pays the rate. 

There can be no defense for continu- 
ance of this system. It is stated that 
severe reductions in sprinklered rates 
are made to meet mutual competition. 
Yet, nearly every class in our business 
is more or less subjected to the com- 
netition of mutuals. Very little or noth- 
ing is done to offset the competition 
on other classes. If sprinklered risks 
are so profitable that they warrant the 
very low rates that are made, some- 
thing should be done to reduce the 
schedule under which all risks of the 
character «are rated. Otherwise there 
bound to be discrimination and un- 
fairness in the distribution of the pre- 
mium. 

Much trouble has come from the 
multiplication of agencies through the 
underwriters agency system, and, al. 
though nearly every organziation of 
companies and agents has tried to solve 
the problem, little has been accom 
plished. 

Dual Agency Question. 

Much can be said on both 
this dual agency question. Generally 
speaking, undérwriters are organized 
solely for the purpose of securing ad- 
ditional premium income and, under 
general business rules and the rules of 
most organizations and associations, 
this means an increased agency repre- 


is 


sides of 


sentation for the companies hdving 
underwriters, and is, therefore, unfai? 
to those that are operating througn 


their company agencies only. 

On the other hand, there are under 
writer organizations which are legiti 
mate and, because of the number of 
years they have been in operation, 
should have the same status the 
ordinary company. 

It is a little hard, however, to ex- 
pect companies doing business on the 
single agency plan, and who feel that 
they are suffering by this added compe- 
tition and system of soliciting business, 
to admit any underwriters has a rfght 
to exist. Many meetings have been 
held by the companies to try and effect 
some satisfactory settlement of this 
matter, but so far it has resulted only 
in the passing of ineffectual rules. 

The whole subject is an importaut 
business one, and can only be settled 
by business conditions—assisted, I be- 
lieve, by the agent themselves. If the 


as 





local agents over the country generally | 


are satisfied to permit this dual agency 
representation, underwriters will 
only continue, but will multiply. If, on 
the other hand, the agents, in fairness 
to the companies having single repre 
sentation, decide that no further repre- 
sentation-will be acceptable, the whole 
underwriters system will be disposed 
of. It is hardly probable that: the com- 


not | 


panies seeking business will continue 
something that is strenuously opposed 
by the agents, and that will mean prob- 
able injury to the main plant of the 
company. 

The whoie insurance situation, not- 
withstanding the apparent difficulties, 
is, to my mind, better than it ever has 
been in the past. More effort is being 
made on the part of the pwhiic and the 
politicians to learn something of con- 
ditions relating to fire insurance; 
greater effort is being made to educate 


the public to reduce the fire waste, and | 


something is really being done toward 


gathering information from all classes | 


of companies to assist in fixing a prop- 
er charge for insurance in the future. 
While this work is being done largely 


by State officials, business organiza- 
tions and those outside the insurance 
fraternity, the information being ob- 


tained will no doubt benefit both the 
public and the companies. 

It is not too much to expect that some 
person or persons will be found, either 
in or out of the business, of large 
enough ability to so manage the insur- 
ance business as to take from it, to a 
very great extent at least. the present 
doubt and uncertainty as to cost, loss 
ratio, and consequent profits 

Other businesses ‘have been organized 
in a large way and, while the lesson 
learned has not always been valuable to 
the public generally, some advantages 
have been gained, and the cost of pro- 
duction has been either decreased, or 
at least fixed to something near regular 
figures. 

Needs of the Business. 

What the insurance business needs in 
this country is sufficient organization to 
make it possible to eliminate to a large 
extent the doubtful and dishonest fire 
The loss ratio in various communities 
suggests that a very large proportion of 
the fires must be due, indirectly at least 


to either criminal carelessness or dis- 
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honesty. Under the present methods 
the companies appear to be incapable 
of handling this situation, or to influ- 
ence legislation, or desirable action 
where there is such legislation. 

Those who, like myself, are interested 
in insurance and are seeking a liveli- 
hood therefrom, have often found it diffi- 
cult to determine whether fire insurance 
was a business or a profession. In many 
ways it differs from general business. 
There are conditions and ethics observ- 
ed that are not usual or general to ordi- 
nary business conditions. While we 
would like to dignify it by terming it a 
profession, it would be rather difficult to 
claim for it such a position. 

In this country the insurance busi- 
ess has been a rather carefully guard- 
ed, closely organized business, with a 
very general desire to keep all its 
knowledge and secrets from the or- 
jinary business and professional world, 
rhere have been a few members of the 
fraternity who have thought that pub- 
licity would be favorable, but the 
jealousy with which the business has 
been guarded, and the effect of one’s 
utterances on the public, the agents 
and, therefore, on the business of the 
company, has made the desire for sec- 
recy continuous and strong. 

As a consequence, fire insurance has 
been viewed with suspicion, not only by 
the assured, but to a very considerable 
extent by the agents, many of whom de- 
rive income from the business. This 
has resulted in severe animosity shown 
in individual cases by the assured at 
the time of adjustment of losses, and 
sometimes when the insurance is being 
solicited by the broker or by the agent, 
and continually through public opinion, 
as shown by adverse legislation in the 
various States 

Companies have in the past, and are 
at present being severely harassed by 


legislation, which cannot, as a rule, as- 
ist or benefit the assured or the public, 
and is usually hurtful to the interests 
of the companies. This condition, of 


itself, would probably mean, as far as 
fire insurance companies are concerned, 


greater secrecy The public, however, 
has finally awakened to other conditions 
and facts in this interesting problem of 
insurance, and have discovered that the 
loss was not all to the companies, and 


that the continuous destruction of prop- 
erty meant direct loss to them, not only 
in increased premiums to the compa- 
nies, but in the loss of property not in- 
sured, and the loss of time and opportu. 
nity to the communities which have suf- 
fered by the destruction of portions of 
the business or manufacturing sections. 

This country is at present filled with 
people “from Missouri.” Everybody 
wants to know. The magazines started 
writing about the oil companies and 
spread their knowledge, or lack of 
knowledge, over every possible  busi- 


ness interest, including fire insurance. 


The public, following the knowledge ob- 
tained from the magazines, sought 
further information as to the conduct of 
the various sorts of business through 
Congress and State legislatures. 

In turn, the business people of the 
country started an inquiry to find just 


vhere they were being affected by all 
this desire. to know; what their inter- 
ests Were, and what connection the dif- 
ferent classes of business and profes- 
sions had with theirs. 

Search For Knowledge. 

This desire for knowledge has been a 
useful and beneficial thing to the people 
of the United States. We are all in- 
clined to form hasty opinions, particu- 
larly on subjects that we know very 
little of. Very frequently where we have 
a fixed opinion regarding an individual, 
or a condition, or a business, a close in- 
vestigation not only proves that we have 
been mistaken, but either leads us to a 
directly opposite view, or at least to a 
position where we can see the other 
person’s side of the controversy. 

In the effort to find out, many or- 
ganizations have been perfected. One 
of the most important of these is the 
National Association of Credit Men. 


The writer is not in position to state 
what the original purpose of the or- 


ganization was, although a member of 
the Credit Men’s Association. From a 
partial reading, however, of reports, it 
would seem that the principal reason 
for the organization wags to find some 
system of determining not only as to 
proper credits, but of reporting on and 
generally perfecting the credit system. 

In their ordinary work, searching for 
information, trying to find out what it 
was that affected their credit, and con- 
sequently their business they have in- 
cluded a research inte the conditions 
of fire insurance. This subject as- 
sumed enough importance to call for 
the appointment of a committee, and at 
their last annual meeting, June 18-21, 
1912, at Boston, Mass., a very consider- 
able part of their program was given 
over to the consideration of the report 
of the fire insurance committee. 

This work is so remarkable, when 
considered that it is being done by a 
body entirely outside of our business 
or profession, and the fairness and 
thoroughness with which the work is 
being done, that it warrants more than 
passing attention. 

The ‘Chairman of the committee, 
James A. Dick, of El Paso, Tex., re- 
ports that during the year the vice- 
president of the National Association 
of Credit Men, and Franklin H. Went- 
worth, secretary of the National Fire 
Protection Association, made a tour of 
the local associations as far west as 
the Pacific Coast, and including many 
of the Gulf cities. In his report he 
gives direct credit to Messrs. Went- 
worth and Meek for the large number 
of States and cities that not only 
passed laws toward fire prevention, but 
fixed particular days on which fire pre 
vention was to be practiced or cele- 
brated. 

In my opinion, however, the visits of 

these two gentlemen were opportune. 
The public had already been awakened 
to the tremendous fire waste, and were 
prepared to consider that there was 
some other responsibility and other 
things to be considered besides the evil 
habits of fire insurance companies. 
_ The heavy losses and great waste by 
fire throughout the United States were 
a matter that was important to them, 
and something that must be corrected 
at once if the country was to continue 
to prosper. The public mind was 
ready to receive information and to 
1isten to suggestions from anyone who 
was capable of showing the way to re- 
duce fire waste. As a consequence, 
the report states that the following 
States have fixed a day as Fire Pre 
vention Day—usually Oct. 9, that being 
the anniversary of the’ Chicago con- 
flagration: Illinois, Indiana, Iowa, 
Kentucky, Michigan, Minnesota, Mon- 
tana, Ohio, Oklahoma, Tennessee, Utah 
and Wisconsin. 

The report makes mention also of 
the fire prevention clubs and societies 
of the insurance men and their work. 

The interest in this subject, following 
the report of the chairman, is as re- 
markable as the report. Representa- 
tives from various cities made individ- 
ual reports and seemed to feel that it 
Was necessary to clear themselves and 
their localities of the possible thought 
that they were not giving proper at- 
tention to fire prevention and all the 
things that go with it. 

The organization was benefited by an 
instructive address by Henry W. Eaton, 
manager of the Liverpool & London & 
Globe, and by George W. Babb, presi- 
dent of the National Board, thus show- 
ing an interest on the part of insur- 
ance men, and a more direct connec- 
tion between the insurance business 
and ordinary business than, we believe, 
has ever at one time been shown be- 
fore in this country. 

The National Association of Credit 
Men is an organization with a very 
jarge membership over the entire coun- 
try. It represents a goodly proportion 
of the thinking business men of the 
important cities, and, through it and 
its able insurance committee, the in- 
surance companies are receiving ben- 
efits, and knowledge of their business’ 


is being disseminated in a way that 
makes it better understood by the pub- 
lic, and we believe the future conse- 
quences will be highly satisfactory. 

Regarding fire prevention within our 
own organization, would say that much 
has been done by the various field 
clubs throughout the country. Because 
this is directly connected with another 
feature of the business, we will speak 
of it later. 

The most important feature of this 
recent development is the tendency 
toward publicity, which to the mind of 
the writer means important changes, 
better conditions, and finally more reg- 
ular profit to the insurance companies 
and for the insurance business. Ben- 
efit must come from knowledge gained 
from outsiders and sane information 
properly given to fair and interested 
listeners. 

As you know, our business is highly 
organized. At least, there are a great 
many organizations for various pur- 
poses, principally, however, dealing 
with matters of expense, rates and 
adjustments. We have, however, im- 
portant organizations not directly affect- 
ing any of these subjects, particularly 
the National Board of Fire Under- 
writers, which is doing wonderful work 
toward betterment of building con- 
struction, fire protection and manage- 
ment of cities, not only from a fire 
insurance standpoint, but generally. 

Unfortunately, our organizations have 
incurred enmity and suspicion, not only 
of the public and the politicians, but of 
many of the fire insurance companies, 
su that in mose parts of the United 
States we have two classes of com- 
panies, one affiliated with organizations; 
the other opposed to any sort of organi- 
zation, whether as to general practices 
or for any purpose. 

The organizations where rates are 
considered have been severely attacked 
by the legislatures as “combinations.” 
So far our only defense has been to 
state that their attacks were due to 
lack of information. Very little effort, | 
however, has been made to give the} 
public actual information as to our 
workings of our organizations. 

This brings us directly to the various 
systems of rating, and the difficulty we 
might have in defending in all cases 
our position and methods of rate 
making. 


Making of Rates. 

Generally speaking, throughout the 
country the rates are made by schedule, 
although there are still some places 
where the old fashioned system of 
judgment rate is being used. As an 
underwriting proposition merely, it has 
not been demonstrated that there are 
greater advantages in the _ present | 
system of rating than in the old one} 
of rating by judgment. Under the old | 
system, however, it was necessary .to 
have rates made by the special agents, 
and sometimes the agents. There were 
possibilities of dishonesty and favors 
being shown, but usually enough intelli- 
gence and discretion was used to bring 
about the possibility of collecting 
enough premiums to pay losses. The 
system was flexible enough to meet the 
conditions in the various communities, 
and where the matter was entirely in 
the hands of the special agents and | 
only controlled by the companies in a 
very general way, the results, I believe, 
were favorable and profits satisfactory. 

It was found, however, that a large 
proportion of the special agents were 
not able to attend to their rating duties 
and, with the increased companies and 





greater effort for increased premiums, 
less and less attention was given to the 
matter of rates. 

The cities, in the meantime, had tried 
the experiment of rating by schedule 
and it had proven quite successful. In 
fact, the schedule more nearly fits con- 
ditions in the large cities than in the 
villages and small towns. From this 
condition came the very general use of 
the local secretary, who has jurisdiction 
over the making of rates, and where 
the field men still continue to, in some 
way, handle the rating organization, 
they continued to make up and arrange 
schedules. The direct advantage of the 
schedule is that it can be applied fairly 
satisfactorily by men having very little 
knowledge of the insurance business, 
and, because apparently under it all 
risks of the same class are rated alike, 
the results and the method can be de- 
fended against charges of discrimina- 
tion. 

Necessarily, however, it is made up 
of a great number of judgment rates, 
and that the results are any better from 
an underwriting standpoint, or any 
nearer correct as far as the assured’s 
cost is concerned, I am not convinced. 
The system, however, is with us, and we 
believe that natural conditions and in- 
creased knowledge will tend to make 
results more reasonable and _ nearer 
perfection. 

It does not seem possible, however, tu 
have a schedule that can be applied to 
all parts of the country with any hope 
of fairness. There are places, for in- 
stance, in the State of Pennsylvania, 
where the key rates of the schedule in 
use was higher than the rates that the 
companies were obtaining, and in this 
section the profits at the old rates were 
sufficiently large so that all the com- 
panies were eager to write the business. 


(To be concluded next week.) 
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FIRE PERIL 1$ WIDESPREAD 


SAYS PUBLIC SAFETY COMMITTEE. 








Makes Diemand on Governor Dix For 
Action—Triangle Disaster Might 
Be Repeated Any Time. 





The Committee on Public Safety, of 
New York, which was organized after 
the Triangle Building disaster to secure 
action to prevent its repetition, has 
made a demand on Governor Dix that 
steps be taken to improve conditions in 
this city in the factory and loft build- 
ings. The committee, which is com- 
posed of a number ef public spirited 
citizens, selected Fire Preveition Day 
» make its demand and to impress its 
uecessity on the public. The officers of 
the committee are Gifford Pinchot, first 
ice-president; Peter Brady, second vice- 
president; A. G. Sheldon, treasurer, and 
Miss Frances Perkins, executive secre- 
tary, 

The Committee on Safety, which was 
formed shortly after the Triangle fire to 
represent and continue public interest 
in such matters, stated on September 
24 before the State Factory Investigat- 
ing Commission that the Triangle dis- 
aster could be duplicated at any time. 

Now it has placed before the com- 
nission the addresses of forty-one loft 
buildings, housing 21,000 persons, in a 
single neighborhood, which, according 
to the report of the committee's special 
investigator, presents the same condi- 
tions which were proved to be the cause 
of the fatalities in the Ashe building. 
Doors opening inward, fire escapes open- 
ing into blind alleys, which are mers 
fire traps, the investigator asserts; in- 
sufficient stairways, shops arranged with 
such narrow aisles that egress to the 
exits is difficult and slow, are all spe- 
cifteally mentioned in the report to the 
commission. 

The Bureau of Fire Prevention 
created by the act to enable the Fire 
Commissioner to carry out the law. The 
bureau has been organized and has been 
at work, with a force of inspectors, 
sice last March. It has spent $267,957, 
and yet the Committee on Safety main- 
tains that no material progress in fire 
protection has been made. 

Commissioner Johnson submittd a 
statement on the Fire Department 
pudget to the Board of Estimate a week 
ago to the effect that the amount al- 
lowed him for the Fire Prevention 
Bureau was inadequate. 

There are 15,000 buildings in New 
York city used for manufacturing pur- 
poses. The Committee on Safety, which 
is familiar with conditions in such build- 
ings through constant investigation, 
stated that there existed to-day in the 
majority of buildings conditions which, 
in case of fire, would be a menace to 
the lives of thousands of workers. Act- 
ing for the citizens of this city in these 
matters, on Fire Prevention Day they 
will make public conditions which exist 
in the factories of New York. Besides 
forty-one fireproof loft buildings in 
which the defects of the Ashe building 
have been found duplicated, there are 
many non-fireproof loft buildings par- 
ticularly hazardous. 

The Committee on Safety will present 
its report with a memorandum to the 
effect that it will furnish the names of 
the owners and the addresses of the 
buildings where the fire prevention law 
is being violated. 


TRAINING FIRE CHIEFS. 
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New York Educating Fire Department 
Leaders for Smaller Cities. 
of the South. 





To acquire the knowledge that can 
be had in no other way the chiefs of 
three out-of-town fire departments en- 
rolled as privates in the ranks of the 
New York Fire Department, and have 
greatly profited by their experience. 

After two weeks service here Chief 
W. J. May of Columbia, S. C., returned 
home on Sunday, speaking in high 


terms of the benefit derived during his 
period of enlistment. 

“Columbia has one _ twelve-story 
building already, and as three larger 
ones are being built or are soon to 
be started I paid especial attention to 
the loft building fires,’ said Chief May. 
“Of course, I’ve been here many times 
before and seen the department at 
work, but I never had the chance of 
doing any of it myself, and sometimes 


when I looked on it made my hands 
itch. 
“All the departments in the South 


watch the New York firemen, as their 
methods are undoubtedly the best,” he 
continued. ‘Everybody tries to model 
on them, and apply the equipment in 
the smaller cities proportionately. In 
Columbia, which is a city of about 
45,000 people, we have forty-two fire- 
men, four pumping engines, one com- 
bination chemical and one hook and 
ladder truck, and we are going to get 
still more apparatus. In one thing we 
are ahead of New York, for when we 
roll it’s largely with automobile power, 
while here you still have many horses, 
although Commissioner Johnson is 
changing all that.” 

Two other chiefs are now the guests 
of the department. One of them is 
Chief W. J. Cunningham, of Troy; the 
other, Chief Sherwood Brockwell, of 
Raleigh, N. C., who is stationed with 
Auto Engine 20, in Lafayette street, 
just on the edge of the high pressure 
zone. Both are working as actual fire- 
men in the ranks. 


WANTS CLASSIFIED DATA. 





Commissioner McMaster of South Caro- 
lina Calis Upon Companies 
For Figures. 


F. H. McMaster, South Carolina Insur- 
ance Commissioner, has carried out his 
reported purpose of requiring fire insur- 
ance companies doing business in that 
State to furnish him with classified ex- 
perience. His circular is as follows: 

Please file with this department at 
your earliest convenience: 

(1) A classified list of the towns in 
this state in which you do business, 
showing which are first class, second 
class, third class, ete. 

(2) Your classification of risks writ- 
ten in this State. 

(3) The basis rates for the several 
classifications in each (a) of the several 
classes of towns with deficiency charges 
and credits for such towns as vary from 
their class, and (b) deficiency charges 
or credits for risks as such vary from 
the standard. 

Please also give your basis rates for 
country risks with deficiency charges 
and credits. 

If your company is 
association, it will meet the needs of 
this department if you will have that 
association file with this department the 
above information: such information 
having been filed with the department 
being sufficient for all companies mem- 
bers of such association. But, if your 
company is not a member of such asso- 
ciation, please do state and file direct 
the above information. 


member of any 





WITHOUT FIRE PROTECTION. 





Insurance Rates at Brockport, N. Y., 
Advanced in Consequence—Water 
System Needed. 


In the absence of an adequate supply 
property owners of Brockport, N. Y., 
will have to pay more for their fire 
insurance than they have hitherto, a 
condition that will likely obtain, until 
the new water system talked of for the 
town shall have been installed. 

The rate advance upon dwellings has 
been about 25 per cent., and that upon 
mercantiles from 10 to 35 per cent., 
according to the construction and ex- 
posure of the individual risk. Some 
special hazards have been advanced 50 
per cent., over former figures. 

The action by the underwriters has 
made the Brockport citizens anxious to 
have work upon the new water service 
expedited ag rapidly as possible. 


CASUALTY AND 





W. B. JOYCE INTERESTED. 





President of National Surety Heads In- 
corporation of Two Companies to 
Insure Automobiles. 





William B. Joyce, the aggressive 
president of the National Surety Com- 
pany of New York, is the dominant fig- 
ure in the promotion of two organi- 
zations newly incorporated in the Em- 
pire State for insuring automobiles 
against different hazards. 

One company, called the National Mo- 
tor Indemnity, with a capital of $800,000 
and a surplus of $400,000, will indemnify 
automobile owners for all loss save that 
occasioned by fire. Its charter permits 
the transaction of other branches of 
casualty business. 

The second company, which will write 
fire insurance wpon buildings and gen- 
eral property as well as upon automo- 
biles, is titled the National Motor Insur- 
ance Company. Its capital will be $500,- 
000 with surplus of $250,000. 


ASBURY PARK’S HAZARD GREAT. 





Engineers of National Board Fine 
Mercantile District Liable to Rapid 
Spreading Fires. 





The engineers of the National Board 
of Fire Underwriters has inspected 
Asbury Park and in their report say 
that the city faces the danger of rapidly 
spreading fires in its mercantile dis- 
trict. The report says. 

“The principal mercantile district ex- 
tends along both sides of Cookman 
avenue from Asbury avenue to Main 
street, both sides of Mattison avenue 
from Cookman avenue to Main street, 
and for short distances on intersecting 
streets. Blocks are of small to mod- 
erate size, two small ones are entirely 
covered each by an individual building, 
three others are closely built upon, ana 
the remainder are closely built along 
one or two street frontages, with de- 
tached dwellings forming the remaining 
construction. One moderate area 3- 
story building is of fireproof construc- 
tion, and one 4-story small area build- 
ing is mill construction with unpro. 
tected vertical and horizontal openings 
and communications. Otherwise, con- 
struction is intermingled joisted brick 
and frame, covering about equal per- 
centages of the area built upon. Roofs 
are as a rule incombustible, but there 
is no protection to exposed windows in 
the brick buildings and practically 
none on interior horizontal or vertical 
openings. Heights vary from one to 
five stories, thirteen buildings are four 
stories high and two are five stories. 
Areas are mostly small, but a 1 to 3- 
story arcade and amusement resort, 
about evenly divided between joisted 
brick and frame construction covers 
16,000 square feet, a 4 and 5-story 
sprinklered department store of joisted 
brick construction covers about 14,590 
square feet, a 2-story frame theatre 
and bath with grade floor mercantiles 
covers 9,600 square feet, and a 3 to 5- 
story theatre and office building covers 
8,500 square feet; several groupings of 
frame buildings also form large to ex- 
cessive areas. 


“Owing to the large amount of frame 
construction and the absence of fire-re- 
sisting construction in the brick build- 
ings the district is liable to rapidly 
spreading fires. The principal streets 
are of only fair width and the fire de- 
partment is poorly trained and inade- 
quate; fair outside aid is available, but 
would be of little value, with the very 
poor water supply, in stopping as large 
fires as are probable. The district is 
long and narrow and divided into two 
sections by open and sparsely built 
block, but there is serious hazard of a 
fire consuming either section. 


“The section of the city bounded 
roughly by the principal mercantile 


SURETY HAPPENINGS 


TALKING CONSOLIDATION. 
Representatives of Two Important Casu 
alty Associations Figuring Upon 
Merger of Publicity Bureaus. 

A merger between the publicity bu 
reaus of the International Association 
of Casualty and Surety Underwriters 
and of the Detroit Conference is being 
considered and will likely brought 
about, the majority of the members of 
both organizations favoring such a plan 


be 


Offered $200 Per Share for Control. 





An offer of $200 per share has been 
made for a controlling interest in the 
American Credit Indemnity Company of 
St. Louis, by the International Mer- 
cantile Bond Company of San Fran- 
cisco. At a recently held meeting of 
the stockholders of the enterprise a 
special committee was named to investi- 
gate the offer and report soon ag 
possible. 


as 


district, Heck street, First, Grand and 
Fifth avenues, Webb street, Seventh 
avenue, Kingsley street, Sixth and Ocean 
avenues, contains most of the hotels. 
Practically all of the buildings are 
frame and a large proportion of the 
areas are excessive. Heights are up 
to six stories, as most of the basement 
floors are practically at grade. Each 
block contains one or more buildings 
of excessive height and area, capable 
of setting up conflagration conditions. 
East and west streets are of good 
width, but the others are narrow and 
there are shingle roofs in every block, 
which make the flying brand hazard 
severe. At a fire during the summer 
months the fire department must nec 
essarily spend much time in life sav- 
ing before paying attention to fire ex 
tinguishment; although the outside aid 
would be of great value, the water sup 
ply is extremely poor and a fire could 
easily get beyond control in one of the 
large hotels, and, under the influence 
of a high wind, could destroy a large 
portion of the city.” 





May Install Sprinkler Equipment. 





In the opinion of the New Y 
surance Department, it would not be a 
violation of the State’s anti-rebate law 
for a broker to contract with an assured 
for the equipment of his plant with 
automatic sprinklers and provide his in- 
surance for a stated amount of pre- 
mium. 


rk In 


Dwelling Rates Advanced. 





All specific rates on risks occupied ex 


clusively as dwellings by not more than 
one family have been advanced fifty per 
cent. throughout the territory governed 
by the Swhurban Fire Insurance Ex 


change of New York 


Classification Conference Deferred. 


Owing to the present political activity 
of the insurance commissioners, the con- 
ference planned for October 21, on uni 
form classification of fire risks has been 
postponed until after election 





Raises Dwelling Rates. 





The Suburban Fire Insurance Ex- 
change has advanced all specific rates 
on risks occupied exclusively as dwel- 
lings by not more than one family 50 
per cent. The specifically rated dwel- 
lings are the high cost dwellings run- 
ning from about $50,000 up. 


Incendiarism at Plainfield? 





Incendiarism is suspected in connec- 
tion with the burning of the quarry 
building at Plainfield, N. J., on Monday 
morning. The loss is placed at $15,000. 





18 


THE EAsTERN UNDERWRITER 





October 10, 1912, 











LIMIT. “TITANIC” LIABILITY 


CLAIMANTS FACE LONG CONTEST. 





Petition to Limit Laibility First Step 
—Claims Must Be Filed by Jan- 
uary 14, 1913. 





Judge Charles M. Hough of the 
United States District Court, has signed 
an order providing. that all persons 
who have claims against fhe Ocean 
Steam Navigation Company, Ltd., own- 
er of the steamship “Titanic” for losses 
arising from the disaster, must file 
them with Commissioner Alexander Gil- 
christ, Jr.. on or before January 14, 
‘1913. The order also provides that 
pending the determination of the ques- 
tions raised by the petition for limita- 
tion of liability all pending actions 
against the steamship line in the courts 
of this country, whether State or Fed- 
eral, are stayed, and the commence- 
ment of further prosecution of any suits 
other than in the limitation proceed- 
ings is enjoined. 

It appears that there has as yet been 
no decision which limits the liability of 
“Titanic’s” owners as at first reported. 
The petition is merely the first step in 
long drawn out proceedings. The order 
is a formal one, granted without notice 
to any of the claimants and appointing 
a commissioner and an appraiser to 
whom are referred the determination 
of the question of the amount to which 
the petitioner’s liability will be limited 
in the event that a limitation is subse- 
quently granted. 

Burlingham, Montgomery & Beecher, 
proctors for the petitioner, after briefly 
setting forth the particulars of the loss 
of the “Titanic,” state in the papers 
that nothing except fourteen lifeboats 
were saved from the accident. They 
ask that the line’s liability for losses, 
damages, injuries and destruction, oc- 
casioned by the collision and sinking 
of the liner, be computed according to 
certain Federal statutes which limit 
the liability of a shipowner for the loss 
of property to the value of the property 
salvaged after the wreck, plus the 
amount obtained for freight and pas- 
senger transportation. This interest, 
the petition goes on to explain, did not 
exceed $91,805, for the value of the 
lifeboats recovered was approximately 
$4,520; the freight earned for the trans- 
portation of cargo amounted to £426, 
that is, $2,073; the passage money pre- 
aid amounted to £17,510, or $85,212. 
It is also pointed out that of the 
passage money received by the Ocean 
Steam Navigation Company, it had to 
pay $2,650 to the Cunard Line for the 


transportation of the rescued passen- 
gers. 
Every claimant has the privilege of 


filing an answer to the petition at the 
same time he files Iris c'aim. It is Im- 
portant to note that the petition filed 
by the White Star Line is in the al- 
ternative and sets out, first, that the 
petitioner is not liable to any extent for 
the disaster in question, but prays that 
if-this issue is resolved against it on 
full hearing its liability shall be lim- 
ited to the amount of the pending 
freight and the value of the lifeboats, 
as stated. 

On January 14 the Commissioner will 
report to the court the full particulars 
of the claims filed with him, and upon 
the filing of this report the case takes 
its place on the general calendar of th. 
Admiralty Court, and when reached fo. 
trial a full hearing will be had on the 
issues raised by the pleadings and a de- 
cree rendered. 

Howard S. Harrington, of Harrington, 
Bigham & Engler, admiralty lawyers. 
who represent a large number of claim- 
ants, will file within a few days answers 


disputing the right of the White Star 
Line to limit its liability in this in 
stance. 


whatever 
District 


that 
in the 


It is highly 
the outcome may 


probable 
be 


Court, this question will be carried on 
appeal to the Circuit Court of Appeals 


and ultimately to the United States 
Supreme Court. If the limitation of lia- 
bility is granted and sustained on ap- 
peal all claimants will ‘be limited in 
their recovery to a pro rata share of 
the fund in court. If the limitation is 
denied, the claimants may recover the 
full amount of their damages in the 
admiralty, or, if they prefer, may re- 
sume the prosecution of their actions 
in the courts in which they were origin- 
ally commenced or in which jurisdic- 
tion of the company may then be had. 

In the case of the Bourgogne, fully 
ten years elapsed before the Supreme 
Court of the United States handed 
down the final decision granting the 
owners of the vessel limitation of lia- 
bility. 





MAKING EXCELLENT PROGRESS. 





Prudential Casualty of Indianapolis, 
Shows Sound Development in Sep- 
tember Statement. 





The condition of the Prudential Casu- 
alty Co. of Indianapolis, as shown in its 
financial statement at the close of busi- 
ness September 30, is one of sound de- 
velopment and great satisfaction to the 
management. The total assets of the 
company now total $861,662.26 and its 
surplus is $388,075.05. 

One feature worthy of special notice 
is that the company has selected its 
liability business with special care and 
is writing only a small proportion of 
what it might have, but Managef 
Thomas Bloomfield has adopted a sound 
and conservative policy of underwriting 
which insures the growing strength of 
of the company. 

In this connection Manager Bloom- 
field says: “A large volume of puré 
liability business would indicate, under 
present conditions, weakness rather 
than strength, for the reason that a 
very slight addition to the percentage 
of reserves would unquestionably mean 
a substantial reduction in any surplus.” 

The Prudential’s proportion of pure 
liability business to its gross premium 
writings for the first six months of 
1912 was 15.4 per cent., notwithstanding 
the fact that its volume of premium 
writings for the first six months of 1912 
were $134,370.84 as against $125,837.64 
for the entire year of 1911. The coOm- 
pany’s surplus as of September 30 ap- 
proximates thirteen times the amount 
of its liability reserves. The reserves 
are computed wnder the laws of the 
State of New York, which have been 
‘adopted and accepted by most of thé 
States. 


Delays Liquidation of Surety Co. 





Objection on the part of District . At- 
tornev Hill. acting on hehalf of the 
Federal Government. delaved the ex- 
pected granting of a ceurt order for 
windine ve of the affairs of the 
United Surety Comnany of Baltimore. 
and the discharve of its receivers. The 


outstanding bonds of the concern agegre- 
gate $957148 aside from those held 
hv the National Gevernment, and which 
it is said total $700.000, 
$900.000 of municinal 
office pronertv: 


sict of stock: a 
hoame 


the Munich 


valnable 


avainst 


claim | 
Re-Insurance Com- | 


The assets con- | 


pany and outstanding agency balances. | 


Maryland Casualty’s New Home. 





The handsome new home office of 
the Marvland Casnaltv Co. of Baltl- 
more. was anened to the public this 
week and was visited hv thousands 
wha admired its bheentiful marhle 
trimmines its areades and imnacineg 


Tanie enlumne at the entrance on Ralti- 
Tho enlarged hnilding is 


more street 


now one of the finest jn the State It | 
has 9 tower 220 feet from the street | 
level. at the tev of which is an observa: 
tien room and sun varlor. The turret 
is 241 feet above the street and this 
roeint is enuivalent to a_ thirty-two- 
story building. 


LONDON GUARANTEE DIVIDEND 


OUR LAWS BLAMED FOR CONDITION 





Situation in Regard to American 
Business Explained by Directors 
in Circular. 





The passing of the London Guarantee 
and Accident Corporation’s regular div- 
idend which was the subject of much 
comment on both sides of the water is 
explained by the directors in the fol- 
Jowing circular: 

“The directors regret to inform the 
shareholders that new laws in the 
United States are making it necessary 
to set aside larger reserves for out- 
standing claims, thus entailing a lock- 
up of part of the general reserve fund. 
At the same time, in the first half of 
the current year, the company has suf- 
fered by the loss of several policy- 
holders in the Titanic disaster, while a 
section of the American business shows | 
heavier claims. The board are confer- 
ring on the whole position with the 
American manager, who is now in Lon- 
don. In these circumstances the di- 
rectors consider it their duty to con- 
serve the free resources of the com- 
pany, and have decided, with great re-| 
luctance, not to declare an interim divi- 
dend on the ordinary shares. In their 
opinion, the position of the company is 
essentially sound, but they think it in 
the best interests of the shareholders 
to await the issue of the current year’s 
trading before deciding what dividend 
may properly be paid in respect to it. 
The usual interim dividend on the pref- 
erence shares of 2s. 6d. per share, less 
income tax, will be paid on September 
39.” 

Inasmuch as the company paid divi-| 
dends of 62% per cent. for 1910 and| 
1911, this announcement caused con-| 
sternation. The directors’ opinion that | 
the position of the company is essen- 
tially sound does not compensate for 
the unexpected deferring of the divi-| 
dend. As far as can be ascertained 
the trouble is of a temporary character, 
and is due to the rapid extension of the} 
company’s business in connection with! 
employers’ liability and workmen’s| 
compensation, coupled with legislation 
which has been adopted in the United 
States respecting insurance companies. 
Everybody agrees that the directors | 
have done the right thing in stopping | 
the dividend, but the directors are| 
criticized for having made such large 
distributions in the past. It is said 
that the directors did consider issuing 
new capital to meet the present diffi-' 
culties, but were advised to adopt the 
more drastic course. 


| 





$71,600 for Duluth Fire Department. 





According to Fire Chief Olof Johnson | 
$71,609 will be required to conduct the| 
fire department of Duluth, Minn., dur- | 
‘ng the next fiscal year. 





SWITCHING EMPIRE’S BUSINESS. 


Insurance Department Asked to Decide 
if Pro Rata Allowance is Not 
Rebating. 





It is charged that the burglary )usi- 
ness of the Empire State Surety, which 
was recently reinsured is being switched 
by allowing the difference between the 
pro rata and short rate cancellation on 
policies replaced in other companies 
The matter which bad been referred to 
the New York city office of the State 
Insurance Department, has now been 
submitted to the Albany office by the 
local office for an opinion as to whether 
there is any violation of Section 65 of 
the insurance law, inasmuch as the pre- 
mium consideration set forth in the new 
policies issued is not received in full by 
the companies anid may therefore con- 
stitute a rebate. 





GEORGE J. KUEBLER 
Attorney - at- Law 
EXPERT LEGAL COUNSEL ON 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





Bond Company. 


If you will let us have your name and address, we will send you out 
prospectus, a pamphlet which we have prepared for the information of 
Agents who contemplate taking on the representation of a Surety 
There’s money in this line for hustling, wide-awake agents 


Che Citle Guaranty and Surety Company 
SCRANTON, PENNSYLVANIA 


Gordon Scott, Superintendent 
“WE ISSUE SURETY BONDS” 


of Agencies 











JAMES A. FLAHERTY, Eso., Presipent 


Are You Writing 


Personal, Accident and Health 


INSURANCE? 


settlements; each claim paid will produce new business. 


Union National Accident Company 
LAFAYETTE BUILDING, PHILADELPHIA 


We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 
Write today to 


W. VAN WINKLE, Generar Manager 
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THE BASTERN 














L. F. Hill, Southern Cali- 

Some fornia manager for thé 

Straight United States Health & 
Talk. Accident, in a recent issue 

of the Agents Record, said: 

“Having had twelve years’ experi- 


ence in the life, health and accident in- 
surance business and gained some 
knowledge of the practical side of the 
business, I tee] that I would like to dis- 
cuss in this article what I consider 
some valuable practical points, the ap- 
plication of which I hope, may be of 
some assista to my fellow workers. 


nce 


“What we want in insurance is not 
something theoretical, especially we 
who are securing signatures on the 
dotted line’ We want to get on to an 
everyday ractical working basis, to 
facilitate and expedite the work as 
much as possible. For instance, if I 
vant to go from Los Angeles to New 


and easily as possible, 
the way of Tokio and 
So if 1 want to write a 


York as quickly 
| shall not go by 
St. Petersburg 


man’s application for insurance, 1 
should know the most direct route that 
1] can take successfully. 


“Some agents think they must quote 








statistics, or. in other words, be a 
bureau of information on the subject 
of insurance and cram their prospects 
full of dry facts. By such a course, 
they will, in nine cases out of ten, 
talk their prospects out of taking in- 
surance instead of talking them into 
taking it 

“A prospect is not a storage depot 
into which you should empty all kinds 
of junk and ‘tommy rot.’ He is simply 
he raw material out of which You must 
have the finished product. He is like 
a piece of inachinery that is out of 
gear and needs fixing, and, if you un- 


business—are the skilled 
you should be—you will 


derstand your 
workman thar 


readily discover the defects and mak: 
the proper adjustments at once. 

“Now, as ‘o the agent’s preparation 
for his wor he should have certain 
P| ialifications 

“First ust be honest. Every 


BURGLARY COMMISSION SETTLED. 





Association Agrees on Flat Rate of 25 
Per Cent. on All Lines After 
November 1. 





The difficulty in adjusting the bur- 
xlary oommission question, which has 
been the ehief matter of interest to 
burglary lerwriters in the local situ- 
ation for some time past, was finally 
seitled at a meeting last week, when 


it was agree 
of 25 per cent. 
ber 1. At the 
tions were 


upon to adopt a flat rate 
on ail lines after Novem- 
previous meeting resolu- 
adopted fixing the rate of 
commission after November 1 at 25 pei 
cent. on residence and 20 per cent. on 
mercantile, hold-up and other lines. This 
met with some objection after the meet- 


ing and the whole situation was gone 
over again 
A committee was appointed to take up 


the question of agency and branch office 
arrangements in New York city. The 
question of uniform coverage under rob- 
bery insurance was discussed and re- 
erred to the robbery insurance com- 
mittee with instructions to report at 
the next meeting. A uniform policy 
seemed in the opinion of the under- 
writers present to ‘be the best solution. 

A letter was read from the American 
Bonding Company explicitly stating 
that it will act in full accord with the 
rates, rules and regulations of the asso- 
ciation. 

The report of the committee on Chi- 
cago commissions was submitted and it 
was decided to leave the question of 
commissions in that city over until the 
next meetimg on October 29. The com- 
mittee, however, recommended the issu- 
ance of $500 policies in Chicago which 
are to contain the following endorse- 
ment: 

“In consideration of the jetuend pre- 
mium at which this policy is issued, it is 
hereby understood and agreed that the 


SPECIAL TALKS WITH LOCAL AGENTS 


fiber in his body should be like cords 
of steel holding to the truth. No busi- 
ness can be a permanent success un- 
iess it is conducted on an honest basis. 

“Second, he must know his business, 
have a good general knowledge of the 
insurance business; know his company 
—its financial standing and fair and 
direct dealing with its policyholders— 
and its policy contracts in detail. He 
should be able to answer any question 
intelligently and explatn the business 
thoroughly. 

“Third, he must have good judgment 
and know when he has a live prospect 
instead of a dead one, and not waste 
his good time and energy on prospects 
whom no one could write, or who are 
undesirable risks. 

“Fourth, he must have faith, believe 
in insurance and the company he is 
representing in particular. He must 
also have faith in himself, believe that 
he is the right man in the right place, 
that he has the proper talents for suc- 
cess and that he owes it to himself ana 
his fellow men to exercise those talents 
properly. 

“After you have been equipped as de- 
scribed, comes the practical applica- 
tion, and the first step along this line 
is the approaching of your prospect in 
a manner that will make a favorable 
impression upon him. Your move- 
ments, voice, expression and general 
make-up should appeal to him. In fact, 
you should make him believe in you to 
the extent that he considers any busi 
ness you are representing must be all 
right and that he is willing to be inter- 
viewed on the subject. 

“The second and last step is to know 
how to handle your prospect, to say the 
right thing at the right time and only 
say enough to close the business— 
write the application and make your 
collection and, after obtaining the 
names and addresses of a number of; 
his friends whom he considers good 
prospects, congratulate him on his wise 
decision, thank him for the zene 

| 
| 





and cordially bid him good day.” 
company’s liability for loss of money 
shall not exceed $25.00 and for loss on | 
contents of a locked storeroom shall not | 
exceed $25.00.” 

This recommendation was adopted 
and the meeting adjourned with the best 
of feeling prevailing among all the mem- 
bers, as the earlier differences had been 
satisfactorily adjusted. } 


CHARGED WITH BAD FAITH. 





Reputed Practices of Certain Companies 
May Cause Dissolution of Plate 
Glass Compact. 





Trouble in the Plate Glass Service 
and Information Bureau, which has been 
brewing for some time has now reached 
the acute stage, and may result in the 
dissolution of the once promising organ- 
ization. It is freely asserted that un- 
warranted rate-cutting is indulged in by 
certain offices, and while due allowance 
is made for exaggerated statements by 
brokers it is undeniably true that there 
is a basis in truth for the stories, and 
the offices that have spent years in the 
careful upbuilding of their business do 
not propose that it shall be lost to them 
by unfair methods. They threaten that 
unless the evil conyplained of be speedi- 
ly and effectively checked to withdraw 
from the association. 


Becomes Comptroller for Globe. 





Harry Furze, chief accountant of the 


Ocean Accident has been appointed 
comptroller for the Globe Indemnity 
Co, 





Southwestern Surety Indorsed. 





The Southwestern Surety Co. of Deni- 
son, Texas, been accepted by the 
comptroller of New York city as surety, 
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of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865 
United States Department, 123-133 William St., New York, N. Y. 


TRUSTEES :  — ABD DELAFIELD, Pres. of National Park Bank 
pause THALMANN, of Ladenbureg, Thalmé 3 & Co. 

UYVESAVT FisH, 52 Wl Street, New Y 
C. H. FRANKLIN, v 8S. Mgr. and Attorney oNO: 1 SMITTI, See. 


INSURANCES TRANSACTED 

























. 8. Branch 


LIABILITY — Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Conting« nt ladividual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 

























The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Pcsitions and big future in cities in New York, 


NATIONAL 
CASUALTY 


Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


Address: 
Majestic Building - - ~ ° . 


LEFROM 





National Casualty Company 
Detroit, Mich. 

























CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 




















Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus. . . $290,000.00 


President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 


Agents wanted everywhere in the Stat of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 




























THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


PEATE SSE “At-cineer POLICIES | 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec, 
RELIABLE AND ENERGETIC AGENTS WANTED 















on bonds running to the city. 



















THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


Ptin 5S JOHN STREET 
F. W. LAWSON 





New York 
General Manager = 
Liability, Accident, pas ge age 
Burglary, Boiler and Resident Managers 
Credit Insurance Established 1869. New England 





London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














THE EASTERN UNDERWRITER 





October 16, 1912. 


























ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 





‘‘“One to-day is worth two to-morrows ”’ 











INS: URANC 1b © OMPANY: 


BALTIMORE, MD, 


Cash Capital $350,000.00 Surplus to Policyholders $451,281.41 


FOR AGENCIES 


IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 











COME SOUTH AND PROSPER 
wil pore OPPORTUNITY GALLS JOIN — hei A SUCCESSFUL —— 
An ageney « ection with the largest and most progressive Southern Life Company 
THE (STATE MULUAL LIFE OF GEORGIA 
is ork, beecau Anns has behind him a company of 
field to-day, and he Is armed 
s on the m rke *t, in cluding 


sta 4 fe srtile - suran 
With the m st. m der i id attra ctive police mtr 
Monathly Incon oo ad Premiut n Re du etl on ete “arery ing ne atures such 
i De uble Ine iemnity. The orate are lower a d the ce ‘acts 
ere wr ued by the ny p any 
a rng are am innovation in life insurance 
caleul all the busine 
STATE. “MU TUAL "LIFE INSURANCE. COMPANY 
JOHN W. MADDOX, Presiden 3.0. ODELL. G al Manager of Agencie 
-i- HOME OFFICER, ROME, G ORG 1A -i- 


ho 
bo “him ‘the em 
ts ‘Lotal Disability 

‘ce liberal than t 


our see 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1912 
LIABILITIES 

.. ..$1,000,000.00 

7,212,863.55 


Capital Stock.. 
Reserve for Re- demetenee 


Reserve for Outstanding Losses 644,600.66 


Special Reserve for all Contingent Li abi li ties 350,000.00 
Ne: Surplus. . . 2,630,276.06 
Ne IN asi cece vedebeleas $11,837.740.27 
JAMES NICHOLS, President H. A. SMITH, Vice-President G. H. TRYON, Secretary 
Assistant Seerctaries 
F.D. LAYTON S. T. MAXWELL C.S. LANGDON 


SURPLUS TO POLICYHOLDERS $3,630,276.06 














RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory Address EE 
ey 2 Secretary: 












BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President ORGANIZED 1879 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management © Prompt Payment of Claims 
Gross Assets over - - - . $18,200,000 


SIGMUND W. MEVERFELD, General Agent 
Phone, Cortland 1399 149 Broadway, Singer Bidg., New York 





Bestest tet tet tet te ote 





SCRANTON 
Lit 


work for every life agent in 
The more the merrier. 


Has this 


territory. 


New Policies---Renewal Contracts 


BOTH LIBERAL 


R. VAN WAGENEN, Agency Director 
Allentown National Bank Bldg. - - Allentown, Pa. 


oC )¢ vel 
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VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——7 2. a—— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DQ RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Acocum 
ment Plans of Life Insurance : 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearmg 
in past issues of THE EASTERN UNDERWRITER, or for r Whigh 
we are agents. 

Samples of any or all of the above sent upon receipt of Ie. 
postage. 


Address THE EASTERN UNDERWRITER CO. _...., ..: 
105 William St., New York City ba creed 


i th 














